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1.0 ZuvoTrTIKN TTEPIANYN MEAETNG

2TNV TTapouca JITTAWUATIKA Epyacia yiveTal ava@opd oTnv PJAapka KaAAuvTiKwy Avon
Kal otnv TONITIK TNG 600V a@opd Tnv aTTeudeiag TTWANCN PECW QVTITIPOCWTTWY,
€0TIACOVTAG WG TTPOIOV, 0TV OAOKANPWHEVN OEIPA ApWPATWY TNG Avon.

H Avon gival KupiapXog o€ TTPoIOVTa OUOPPIAG O TTAVW aTTd €KATO XWPES Kal éva
EUTmoTo Ovopa OTnv atreuBeiag TwANon. Me ouvexwg aufavouevn TTapoucia o€
KATAOTAUATA OUOPPIAG, EXEI ETTEKTEIVEI TIG DPACTNPIOTNTEG TNG, ATTO KAAAUVTIKA Kal €idN
pMOdag oe Pitapiveg, TpoiovTa fitness, aAAd kal pouxa Kal KOOUAUATA, PMEOW Twv

atreuBeiag TwARoewv aAAG Kal 0To dIadiKTUO.

Me tnv d1€Bvi kKautravia TnG «Let’'s Talk», Aavoapiopévn 1o 2000 oe médvw atd 20
TTAYKOOMIEG AYOPEG OXEDIAOMEVN ATTO TO OIKO TNG dIOPNMUICTIKO TUAHA VIO VA aVTAVOKAA
TNV ETAIPIKI TNG QTTOOTOAR va €ival «H etaipeia yia NG yuvaikes» (the company for

women).

Emuépoug otdxol TNG €peuvag gival v TTPWTOIG va €pBouv OTnv ETTIQPAvEId OCO TO
duVATOV TTEPICCOTEPA OTOIXEIQ OXETIKA PE TNV PApKaA Avon Kal TOUG AVTAywVIOTEG TN,
va epeuvnBei n 10TopIa TNG, TA XAPAKTNPIOTIKA TWV avOpWTTWY TTOU TNV ayopalouv
KaBw¢ Kal va €QapuooTouV opiouéva BewpnTIKG PJOVTEAQ TTOU A@OPOUV TNV PAPKA Yia
TO KATAVAAWTIKO KOIVO TG EAAGDAGC Kal ouykekpidéva TNG ATTIKAG O OUYKPION PE TNV
OTPATNYIKA TOU TTPOIOVTOG, TNV TOTTOBETNON TOU TTPOIOVTOG OTNV ayopd.

Emiong va utrodeixBouv TuxOov oAANayEéG OTIG OTTOiEG XPEIAZETAI va TIPOXWPNOEN N
eTaipeia Avon waoTe va BeATIWOEI N €IKGvA TOU TTPOIOVTOGC.

210 OeUTEPO MEPOG TNG epyaoiag Ba ETMIXEIPAOOUPE TNV aAvAaTITUén TnNG O€IPdg
apwHAaTwy Avon pe OKOTIO TOV avaoXedIOOWO TNG yia €TTAvaTOTTo0£TNON TNG OTNV

ayopd.

O AOyog TTou €TTIAEXONKE N OUYKEKPIUEVN ETAIPEIA KAl EIBIKOTEPA TO TTPOIOV AUTO €ival n
ouxvr XpAon Tou atd €va PEYAAO OUVOAO KATAVOAWTWY, €vw TO O®eAOG atrd Thv
emmeéepyaoia kal TNV avadAuon TG CUYKEKPIYEVNG BepaToAoyiag Ba gival n TrTapouaciaon

€VOG VEOU OPANATOG YIa TNV OEIPd apwPAaTwyY Avon.



1.1 Executive summary

In this essay, we are profiling Avon Cosmetics Company and its direct sales strategy
via independent sales representatives. We are focusing on Avon Fragrance Brand.
Avon is the leading company in beauty products in more than 100 countries worldwide
and a trusted Brand in the direct selling market. Avon has an ongoing presence in
beauty stores its product line has expanded from cosmetics to vitamins, weight control
products, clothing, and jewelry. Avon products are sold through the direct selling
process and also through the internet. On 2000 Avon launched the “Let’'s talk”
campaign, in over 20 markets worldwide. “Let’s talk” was designed in-house by the
advertising department to reflect the company’s mission to be “The Company for
women”. Our primary assignment is an in-depth analysis on Avon Cosmetics and on
the “direct selling” industry. We will investigate the Avon history, the profile of its
customers and we will apply academic theories on the brand and the consumers of
Greece (especially Attica residents) in comparison with the brand strategy and
positioning. We will also indicate changes Avon needs to proceed with in order to
enhance the image the Brand. On the second part of this essay we will analyze the
Avon fragrance product line in order to endeavor a new approach and repositioning in
the local market. The reason we have chosen this Brand is that Avon is the constant
use of a large number of the consumers. The benefit of this venture will be the

presentation of a new vision for Avon Fragrances.



2.0 Eicaywyn

H Avon gival pia atmmd NG YEYOAUTEPEG ETAIPEIOG ATTEUBEIOG TTWANCEWY PE TEipO TTOU
ayyicel Ta 10 &ic. doAdpia. Até 1o 1886 TToU 18pUBNKE atrd Tov David McConnell oTig
Hvwpéveg TMoAiteieg péxpl onuepa, n Avon oOpactnplotroigital o€ 100 xwpeg
TTOYKOOMIWG, HEoa aTrd £va ApTIa EKTTAIOEUPEVO DIKTUO S EKOTOUPUPIWY YUVAIKWY TTOU
ecutTnpeTOUV TTEPICOOTEPOUG ATTO 300 EKATOMPUPIA KATAVOAWTEG. Ta OTOIXEIQ TTOU YAG

TTAPEXElI N ETTiONUN 10TO0EAIdO TNG eTAIpEioG www.avoncosmetics.gr €ival yévo €va

MIKPO Ociypa Tou Kohoooou Avon.

Me avraywvioTéG 0TTwG N Amway, Tupperware, Mary Kay, Oriflame, Nutrimetics, Yves
Rocher , mapauével otabepd TTpwtn 0TOV KAA®O TWV aTTeuBeiag TTwANoEwyY o€ OAO ToV
KOOHO. ATTO TOUG TTPWTOTTOPOUG OTNV ayopd Kal aTrd Toug JaKpoRIOTEPOUG OToV KAGSO
TO @Qaivopevo Avon ouvexiel Tnv OUVAMIKN TNG TTOPEId OTOV XWPO TnG atreubeiag

TTwANoNG.

‘Eva atmoé T1a Baoikd TpoidvTa Kal TTaAaidotepa brands tng Avon gival n ogipd apwudTwyv
TNG. Me apwparta 6TTwg 10 Soft Musk, Little Black Dress, Today, Tomorrow, Signature
Kal TTapa TTOAAWY GAAWV OUYKATOAEYETAI AVAPECO OTOUG TTIO duvaToUg TOOO TOU
KAGdou atreuBeiag TTwARoEwV 600 Kal Twv retail eTaipeiwy, avTaywvioTIKr Twv Procter
& Gamble, L’Oreal, Olay ka.

Me autr] Tnv PEAETN €mMOIWKETAI, TOOO N TTApPoUCiacn MIOG PEYAANG €TAIPEIOG OTOV
XWPO Twv atreudeiag TTwAAcewv 600 Kal n avadAuon, OTPATNYIKR, TTpowolnaon Kai

TOTTOB£TNON TOU TTPOIGVTOG Avon Fragrance otnv ayopd.

=EKIVWVTAG atmd Tnv avaAuon Tou KAGdou kai Tnv BiBAloypa@ikr) €mmokdTon Oa
ETTIXEIPNOOUPE TNV TTapouadiaon TG Avon. EmmrpooBeta, péoa atmd Tnv TTPOKTIKN
EQApUOY TwWV BewpnTIKWV €vvoliwv Kal Tnv PeBodoloyia Tng €peuvag Oa
ETTIKEVTPWOOUPE oTnv oelpd apwudTwy Avon, oTnv avaAuon péow PIBAIOYPAPIKWY
AVOQOPWY Kal £PEUvVAG ayopdg Kal OTNV €EQywyr CUPTTEPACHATWY YIa TNV O€Ipa
apwudTwy Avon, TNV OTPATNYIKN MAPKETIVYK KAl TNV UTTOBEIEN TuXxOV aAAaywv TTou Ba

XPEIOQOTOUV.



3.0 KegpdAaio 1 AtrootoAn ka1 MéBodol Tng Epeuvag

3.1 2ZKomo¢g — 210)x0¢

O PBaocik6G OKOTOG TNG MEAETNG  ETTIKEVIPWVETAI  OTNV  TTAPOUCIiACHN  MIAG
oAOKANpwHEVNG avaluong TNG JApkag Avon ava@opikd Pe TN oEIpd apwWUATWY TNG.

Mo ouyKekpIPEVa, OI KEVTPIKOiI OTOXOI TNG NEAETNG aPOpPOUV:

e Tov poodiopIoud TNG IKAVOTTOINONG KAl AQOCiwaonNg TWV TTEAATWYV KAl TWV
QVTITIPOOWTIWYV TNG €TalpEiag Avon,

e Tnv épeuva TwV AVIAYWVIOTWY TNG,

e Tnv €peuva OTNV OAOKANPWHEVN CEIPpA APWHATWY TnG eTaipiag Avon,
OTOXEUOVTAG OTOV ETTAVACXEDIACOHUO TNG PAPKAG Kal EIDIKOTEPA TOU TTPOIOVTOG
Avon Célebre, utrotrpoiév Tng ocipdg Avon Fagrance, yia Tnv Onuavriki
ETTAVATOTTOBETNON TOU OTNV  ayopd, E€PEUVWVTAG Kal  avaAlovtag TIG
EVAANOKTIKEG TTOU QQOPOUV TO TTPOIOV, TN OUOKEUOOIia, TNV TIWOAGYNOn, TN
dla@ruiIon Kal TV OIaVOPK) TOU KOI QVTIMETWTTICOVTAG €V TEAEI TOV

avTaywviouo.

AVOAUTIKA o1 aTOXOI TTEPIAAUBAVOUV TIG AKOAOUBEGS ETTIOILEEIG:

e Na 60600V epunveieg Kal opiouoi yia TNV évvolia TN udpkag Avon fragrance.

e Na yivel BIBAIOypa@IKA épeuva TTAVW OTNV €VvOola Kal TNV €IKOVA TNG MAPKOG
Avon.

e Na epguvnBoulv n oTPATNYIKEG TTOU aPopouv To TTpoidv (Avon Célébre), 1600
oTov OXedIaOUO TNG CUCKEUOOIAg Tou 000 Kal 0TnV TIHOAGYNOon, Tn diagnuion
Kal Tnv diavour Tou.

e Na epeuvnBei n emidpaon Tou AVTITIPOOWTIOU — TTWANTA OTNV aAvTiAnyn TOU
KATaVOAWTA yia TNV €IKOva Tou TTpoidvTog (Avon Célébre).

e Na evrommioTei n €ikOva TTou €xel dnuioupynBei oTnv ayopd yia Tnv oeipd
apwuatwy Avon.

e Na eetaoTei av n eikdva Tou £xel N Avon aTnVv TOTTIKR ayopd eival idla Je auth
TTOU €XEl 0€ AANEG ayopég Kal av eival OIOPOPETIKA, O€ TI OQEIAETAl QUTA N

dlapopd.



e Na gpeguvnBoUV o1 avTaywvioTEG TNG Avon Kal va Yivel ETTIYPANUATIKY avagopd
OTIG OTPATNYIKES TTPOIOVTWYV TOUG (OPOIOTNTEG — DIOPOPEG PE TNV Avon).

e Na utrodeixbouv Tuxdv aAAayEg TTou TTPETTEN VA Yivouv yia va BeATIWOET N eiIkGva
Tou TTpOoIovTOG (Avon Célébre).

e [liBavy mpdétacn véou TIpoidvTOG 1 emmavaTomoBéTnon AdN UTTAPXOVTOG.

AvAAuon Kal oTPATNYIKA TG TOTTOBETNONG TOU OTNV ayopPd.

3.2 Eiocaywyn orn us6odoAoyia

AVTIKEIMEVO TNG epyaoiag ival n avahuon TG pdpkag Avon kal avaTrTuén Tng oTnv
eAANVIKN ayopd kal I0IKOTEPA OTNV TOTTIKI ayopd Tou vopou ATTIKNAG. ETmixeipwvtag va
TTEPIYPAWOUUE TIG TTAPAPETPOUG TTAVW OTIG oTroieg Ba Paociotei n peBodoloyia Tng
OIMAWMATIKAG avagépouue OTI Ba xpnolgotroinBouv 1600 OeuTEpOyEV) OCO Kal

TIPWTOYEVH OTOIXEIA.

3.3 Méoa

Ba emKeVTpWOOUUE o€ dUO €idn £peuvag: aTnv dEUTEPOYEVH GO0 Kal OTNV TTPWTOYEVH.
Mépa ammd TNV €MEAVEIQ TWV YEYOVOTWV TTPETTEI VO €PEUVNBOUV Kal O OEUTEPEUOVTEG
TTOPAYOVTEG OTOUG OTTOIOUG OTNPICovVTal AUTA TA YEYOVOTA. Oa eAEYXTEI TO KABE OTOIXEIO
oav Ia OAOKANpwuEvn €IKOVA, PBaAoICOPEVN O YVWHEG Kal AvTIANAWEIG GAAWYV, TTAVW
OTIG OTToie¢ Ba PaoIOTEl O €peuvnTAG YIa va BIGUOPPWOEl TIG OIKEG TOU I10€EC Kal

aTTOYEIG OTO BENQ.

AapBdavovrag utdyn MOG TOUG avOPWTTIVOUG TTAPAYOVTEG TIOU E€TTNPEACOUV TNV
Karaotaon 6a xpnoiyotroinBouv epwTnUATOAdYIa TTPOG TOUG KATAVAAWTEG KAl TOUG

QVTITTPOCWTTOUG TNG £TaIpEiag Avon.

H Avon gival pia eTaipgia Tou oTnpieTal oToug avBpwTTroug TNG. TOCO OTO TTPOCWTTIKO,
000 KOl OTA 5 EKATOPUUPIO QVTITIPOCWTTOUG TNG O0€ OAOV Tov KOoMo. Méoa atmd tnv
TTOIOTIKA €pEuva Ba UTTOPECOUE VO AVOAUCOUUE TNV CUUTTEPIPOPA TWV KATAVAAWTWY /
QVTITTIPOCWTTWYV TNG. AG onuEIwBEi €dw, OTI O AVTITTIPOCWTTOI TNG EiVal KAl KATAVAAWTES
TWV TTPOIOVTWY Avon (wg £TTi TO TTAgioTOV). Q¢ PEPOG TNG PIAOCOYIAC TNG ETAIPEIAG Eival

n XPAon Twv TIPOIOGVTIWV TNG KAl atrd TOUG AVTITIPOCWTTOUG, Ol OTTOIOI TTETTEICHEVOI

_7-



TTAEOV yIa TRV TTOIOTNTA TWV TTPOIGVTWY Avon, TTPowBoUV e TOV 1I8aVIKOTEPO TPOTTO TA

TTPOIOVTA.

3.4 Ms6odoi

Xpnolyotroinbnkav — TTPpwWTOYyeVy  Kal  OEUTEPOYEV]  OTOIXEIA  OTNV  MWEAETN.
MpayuaToTroIROnKE TTOIOTIKA €pEUvVa TOOO OTA YeyovoTa GO0 KAl OTOUG AVTITIPOCWTTOUG
OAAG KAl OTOUG KOTAVOAWTEG TNG PAPKAG. AnuioupyRBnke pwTnUATOAOYIO TO OTTOIO
ATav n paon mTavw OTnV OTToia OTNPEIXBNKavV Ol CUVEVTEUEEIS yia TNV TIOIOTIKA HAG
é¢peuva.  H TroI0TIKN €peuva AAAwOTE eival n TTAéov appolouca yia £PEUVEG TTOU
a@OpPoUV OTNV EIKOVA KAl TNV TTPOCWTTIKOTNTA O HIa PApKA TTPOIOVTOG (ZIWWKOG,
2003).

3.5 2ZuAAdoyn kai avaAuon rAnpo@opiwv

XpnolyotroiNdnKav TTPWTOYEVEIG Kal OEUTEPOYEVEIG TTANPOPOPIEG, Ol OTT0IEG aPOU
OUAAEXONKav péoa atmd Tnv TTOIOTIKN PEB0DO, avaAubnkav Kal TTapriyav oTATIOTIKA

ATTOTEAEOUATA XPNOIMOTTOIWVTAG TOUG TTivaKeg Tou Excel kal ypagruara.

3.5.1 MNpwTtoyeveig TTAnpo@opicg

YTapxouv OUO PBaoikéG pEBOdOI GUANOYNG TWV TTANPOQYOPIWYV: N TIOIOTIKA KAl N
TTOOOTIKI NEBODOG. H TTpwTn XPNOIMOTIOIE TNV ouvévTeuEn o€ PABOC v n deUTEPN TO
EPWTNUATOASYIO.

H épeuva €1g BaBog (Z1wpkog, 2002, ol 67) «XpNOILOTTOIEITAI OE TTEQITITWOEIS UEAETNG
NG OUUPBOAIKAC ONUavTIKOTNTAS MIAS LAPKAS yIa TOUS KATavaAwTtéSy. AVTIBETWGS n
XPon epwrnuaToAoyiou UTTopEi va yivel o€ peydAo deiyua KabioTwvTag 0w OUOKOAN
TNV avaAuon Twv ouvaioBnudTwy Tou epWTWHEVOU. MNa Tov AOyo auTd emAEEQUE TNV
XPNon Twv €1 BAB0G OUVEVTEUEEWY UE OKOTTO VA ATTOKAAU®OBOUV Ta ouvVaIoBAPATA TWV
QAVTITIPOCWTTWY OAAG KAl TWV KATAVAAWTWV.

Méoa atrd Ta gepwTnUAToAdyIa Ba udBoupe TNV AvTIANWN TwV KATAVOAWTWY aAAG Kal

TWV QVvTITTPOOWTIWV TNG Avon. H épeuva cival ammoAUTWG OTOXEUOPEVN OTOUG RdN

_8-



UTTAPXOVTEG KATOVOAWTEG TNG Avon Kal OTOUG QVTITTIPOOWTIOUG TTOU TTwAOUV Td
TTPOIOVTA TNG.

Kupiwg Aoyw kdoToug, aAAG TTapAdAAnAa BEAOVTOG va KPATHOOUME TOV aKadnudikd
XOPAKTAPQ TNG £peuvag, Ba TTEPIOPIOTOUNE OE Eva PIKPO KOIVO 15 avTITTIpOCWTTWYV KOl
KATavaAwTwyv 10 0TT0i0 Ba uTToBANGEl 0€ €16 PABOG ouUVEVTEUEN ATTOOKOTTWVTAG OTNV
emegynon Tou «ylati». Eival éva PIKPO avTITTPOOWTTEUTIKO OEiYUa TO OTTOI0 avTaVAKAX
TNV oudada atmd Tnv otroia €xel ekdoBei. H delypatoAnwia €xel TNV HOPPL «EKTIUNONG»
Kabwg amd Ta OoToIxEia TNG Ba JTTOPECOUME va QVIAOOUME TIG ATTOPAITNTEG
TTANPOPOPIES YIA VA TTIPOXWPNACOUKNE OE I JEYAAUTEPN £PEUVA.

Emmpdobeta o xpdvog TeEPICUANOYAG TWV OEIYUATWY KOl TTPAYUATOTIOINONG TWwV
OUVEVTEUEEWV NTAV TTOAU TTEPIOPICUEVOG, YEYOVOG TTOU TTEPIOPICE TO MEYEOOG TOU
ociyparog. MNa va pnv PeEIwBei woTO00 N AKPIBEIa TWV OToIXEIWV AOyw TOU MIKPOU
ociyparog, emAECape TIGC oOuvevtelEelc €1I¢ BdABog divoviag oTnv €peuva pag

XOPOKTNPIOTIKA TTOIOTIKI) £PEUVAG.

O kaBnynt¢ Blumer avagépel: «éva Ociyua mpovouiakou udptupa 6 arouwv e
eeidikeupévn yvwaon (well informants) amoreAgi o avrnimpoowTTeuTiko dgiyua arr’ Ot
éva ekavroramAdoio Seiyua mou dev yvwpilel 10 Siepeuvouuevo Beparikd medion'. Ol
EPWTWHEVOI Ba TIPETTEI va OTTAVTHOOUV O€ KATTOIEG OOMPNUEVEG EPWTHOEIG EVW O
epeuvnTAG Ba Tpétrel va BonbrAoel ToV EPWTWHEVO va eCWTEPIKEUOEI OAa Ta

ouVaIoBAPATA TOU ATTEVAVTI OTNV JAPKA.

O1 T1eploo0TEPEG  ATTAVIACEIC Ba  OoupttAnpwvovtal  pe  «X» €101 WOTE  va
OUMPTTANPWVOVTAl EUKOAQ KaI VO €ival EQIKTI N KATaXwpEnon Kal avaAuon Toug atrd 10
OTATIOTIKO TTPOYPAPMA TTOU Xpnolyotrolioupe (excel). Ta epwTtnuatoAdyia Ba eivai
amoéppnTa Kal 8a XpnoluoTroinBouv Yovo yia TOUG OKOTTOUG TNG MEAETNG.

Aedopévou OTI aTTEUBUVETAI OE AVTITTIPOCWTTOUG TG Avon 01 OTTOoIOI £X0UV Kal ToV dITTO
POAO QVTITTPOOWTTOU - KATAVAAWTHA, atreuBuvlnkaue povo oe 10 dropa amd tnv
epIoX TNG ATTIKNG. OI OUVEVTEUEEIC PEPIKEG POPES CePeUyave aTTO TNV APXIKN TOUG
doun Kal 0TOX0G Mag ATAV va TNV KATEUBUVOUUE TTAVTA EVIOC TWV ETTITPETTONEVWV
TAQICiWV (TTYX. TTANPOQOPIEG OXETIKA PE Ta TTpoiovTa Avon Fragrance kai Ox1 yia dAAn

KaTnyopia Trpoidviwy).

! MeTpdkng M., 2006 , ‘Epcuva MapkeTivyk, B’ €kdoar, EKOOTEIG ZTAPOUAN. ZeA 241



To epwTnuaTtoAdylo TTdvw OTO OTTOI0 BaCiOTNKAV OI CUVEVTEULEIC aTTapTieTal atrd 14
EPWTNOEIC. AUTEG Ol EPWTACEIG ATTOTEAECAV TOV BACIKO KOPUO TNG CUVEVTEUENG KAl TO
évauopa vyia TNV avaAuon Twv ouvaiodnudtwyv Twv KatavoAwTwv €16 Badog.
Baoilouevol oe PBaoikd Onuoypa@ikd oToixeia oAAd Kal oToixeia TTou Ba  uag
TTPOOOIOPIOUV  TO  KOIVWVIKO KOl  OIKOVOUIKO  TTPOQIA  Twv  KATAVOAWTWYV —
QVTITTIPOOWTIWY, TO EPWTNPATOAOYIO &eKIvaEl HE  PBACIKEG €E€PWTACEIC YO  ThV
TUNUATOTTOINON TWV KOTAVOAWTWY, dNUOYPAPIKA (PUAO Kal nAIKia) Kal WuxXoypopIKa
(emmiTredo POPPWONG KAl OIKOVOUIKEG aTTOAAREG-E1000NuaTa), yia va eufabivel oTnv
OUVEXEIQ OTIG ETTIAOYEG TOU TTAVW OTA TTPOIOVTA KAl TEAOG O€ PHEANOVTIKEG AYOPEG TOUG

KAl TTWG A atrd TI AUTEG UTTOPOUV VA ETTNPEACTOUV.

Etiong o100 g¢pwTtnuaToAdyio emavalauBdavovtal KATToIEG EPWTACEIS PE BIEUKPIVIOTIKO
XOPAKTAPO £TOI WOTE va eKTIUNBEi n Trpayuatik kar Oyl n Tuxaia 4&mmoywn TOU
epwTNBEVTA. BAOIKOG JAG OTOXOG €ival TA ATTOTEAECUATA VA EKTIMNOOUV CWOTA AAAG pE
TO MIKPOTEPO OUVATO XPOVO KAl PE TO MIKPOTEPO OUVATO KOOTOG KAl ETTOMEVWG VA
0000UV QVTIKEIMEVIKEG TTANPOQYOPIEG, OTNV OUYKEKPIPEVN TTEPITITWON HME TNV HOPYN

EKTiUNONG.

AVOAUTIKA TO EPWTNPATOAOYIO UE TIG EPWTHOEIG TTOU TEBNKAV OTOUG AVTITTIPOCWTTOUG —

KaTtavaAwTéG TTapaTiOevral ota TapapTtiuata. (BA. NMapaptiuata 9.1)

3.5.2 Atgutepoyeveig TTAnpo@opieg

O1 deutepelouceg TTANPOYOPIEG €ival E£TOIMEG TTANPOQYOPIEG TTOU AVTANOAPE aTTo
OIAQopPEG TTNYEG aTTeuBeiag oTn PEAETN POG TOOO aTTO TN &Evn, 000 Kal Ao €AANVIKN
BiBAIoypagia, KaBwg kal atro To internet.

MpwTapxIkOG TTapdyovTag TITUXIAG yia TNV Avon gival To idI0 TO avBpwTTIvo dUVAUIKO
TNG, MIA KOl OTOV KAGOO Twv atreuBeiag TTWARCEWV O QvTITIPOOWTTOI TNG ETAIPEING
aTTOTEAOUV TO TTI0 dUVATO «XAPTI» KAl TOV BACIKOTEPO TTAPAyovVTa ETTITUXIAG. Me ouvexn
EKTTaiI®EUON TTAPEXEl TNV dUVATOTNTA OTA PEAN-QVTITTIPOOWTIOUG TNG VO CUVEICPEPOUV

OTO OIKOYEVEIOKO €1000NUA 1 EQOCOOV TO £TTIBUPOUV va evTaxBouv oTo TTpdypauua Sale
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Leaders, OiekdIKwWvVTOG TOOO OIKOVOUIK OCO Kal €TTAyYEAMOTIKA emTuxia. KdOe
avTITTPOOWTTOG €xel TNV duvaTdTNTA va TTpounBeveTal Ta Trpoidvra Avon Kal va Ta
TTPOowWOEi OTOV KUKAO Tou, KEPDICOVTAG KATTOIO TTOCOOTO ETTi TNG TIUAG TWV TTPOIOVTWV.
Eioepxdpevol o1o mpdypaupa Sales Leaders, duvartal va kepdioel TTeEPICOOTEPA
Xpruarta 1600 amd Ta TTOCOOTA ETT TwV TTWAACEWV Tou (T OTTOid TTOCOOTA OTNV
TIPOKEIYEVN TTEPITITWON Eival PEYaAUTEPA) GO0 Kal ATTO TA TTOCOOTA TWV TTWANCEWV TNG

opadag Tou.

Méoa atrd etrioloug oTéxoug divetal n duvaTtdtnTa va avéABel KATTolog atrd sales
leader o€ avwTePO OTEAEXOG OAAG KOl TAUTOXPOVA VA TTAPAKOAOUBEITAI N TTOpEia Tou.
Me Tnv TTapakoAouBnon auth divetalr n duvaTdTNTa E£VIOXUONG TWV ONUEIWV TTOU
KATTolog xpeidletal forBeia. Baoikn 16éa — TTOAU onuaVvTIKL yia TNV WuxoAoyia aAAd Kal
TNV ETTITUXIOQ TWV AVTITIPOCWTTWY - E€ival va TTIOTEYPOUV Ol QVTITIPOCWTTOI OTI €ival n OIKr)
TOUG €TTIXEipNON, divovTag Toug €101 TNV duvaTOTATA va TTPOWBNROo0UV TNV €TTIXEIPNON
TOUG PE OTI Yéoa ol idIol €TMIOUPOUY, TTAOPEXOVTAG TOUG TNV €AEUBEpPIa va €TTEKTABOUV 1
va dla@nuicouv TRV ETTIXEIPNON TOUG OO0 Kal OTTWG €KEIVOI BEAOUV KOl TTAPEXOVTAG TOUG

TAUTOXPOVA TNV UTTOOTAPIEN MIOG HEYAANG eTalpEiag OTTwG N Avon.

2NPavTIKA TTAnpogopia gival AT oI AVTITIPOCWTTOI TNG OEV UTTOXPEOUVTAI VA ayOPACOUV
Kal va dnuioupynjoouv stock Tpoidviwy (O0TTwG o€ TTOAAEG AAAEG €TaIpEieg OTTWG N
Herbal Life yia mmapdadeiypa). MOAMG OulAéCouv TIG TTapayyeAieg, TIGC TTpowBouv oTa
KEVTPIKA TNG ETAIPEIAG KAl PE TNV ATTOOTOAA TNG TTapayyeAiag OTTiTI TOUG TTANPWVOUV TO

006 TToU avaAoyei. MapdAAnAa uttdpxel n duvaTdTNTa ETIOCTPOPNG TTPOIOVTWV.

2¢ emiTedo TTPOIOVTWY, N Avon €xel TTPpwWTOTTOPACEl 0 TTOAAG onueia. Méoa atd
O1G@opec OUOKOAIEG Kal «TTapaocTpatiuata» n Avon auTrp Tnv OTIyPr BpiokeTal
AVAUECO OTOUG 1I0XUPOTEPOUG OTOV KAGDO. MpwTapxikdS TG pOAOG ival n TTWANoN
MEOW AVTITTIPOOWTIWY AAAG ONUAVTIKOG TTAPAYOVTAG ETTITUXIAG TNG €ival N TTOIOTNTA TWV

TTPOIOVTWYV TNG.

A6 Ta TTpwTa Xpovia n Avon kaBiepwBnke oTig Hvwuéveg MNoAiTeieg yia Ta TTpoidvta
TIPOCWTTIKAG  @POVTIdAG, ONUIOUPYWVTOG Kal UTtooTnpiovrag tnv TAon yia Tnv
TTPOCWTTIKI TTEPITTOINON WG PEPOG TNG KABNUEPIVOTATAG MaG. ATTO TIG TTAAQIOTEPES KAl

YVWOTOTEPEG OEIPEG TIPOOWTTIKAG TTEPITTOINONG ATAV N oelpd Skin So Soft, n otroia amoé
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T0 1890 péXPI ONUEPA TTAPAUEVEI OTABEPT OTIC TTPOTIMNACEIG TWV KATavaAwTwy. H Avon
EXEl MIa Baoikh ogIpd TTPOIOVTWY TTOU TTAPAPEVOUV Yia TTOAAG XpOvIa OTIG TTPOTIUACEIS
Twv KaravaAwTtwy. MNap’ 6Aa autd Opwg KGBe xpdvo Ttrapouciddovtal 0TV ayopd
XINGdeg  TTpoidvTa  TTOU  TPEXOUV  yIa  AiyEG HPOVO  KAMTTIAVIEG KAl ATTOTEAOUV
OuPTTANpwWaTIKG Brands oTig uttnpecieg Tng Avon. AAMwoTe n Avon €xel €CehixOei
TEPAV TWV TTPOIOVTWY OUOPYIAG, OE TTPOIOVTA TOOO UYIEIVAG, OTTITIOU, KOOUAKATA, €idN

YUMVAOTIKAG Kal BITAPIVOUXA TTAPOCKEUAOUATA.

Emmpoobera, n Avon divel TTOAU BacikO pOAO Kal OTO «KATAOTNUA» TG, TTOU OTNV
TIPOKEINEVN TTEPITITWON €ival 0 KAaTdAoyog TNG. O1 KapTravieg diadéxovTtal n Pia TV aAAn

KAOe 2 pe 3 eBdopadeg divovrag Tnv duvaTdTnTa:

e Na oxedidoouv KaAUTEPA TNV TOTTOBETNON VOGS TTPOIOGVTOG OTNV ayopd.

e Na eTTavaToTTOBETCOUY TTPOIGVTA OTAV Ayopd avAAoya PE TNV TTOPEI AUTWV.

e Na XpnoIUOTIOIROOUV «TTPOCPOPES» YIA va Tovioouv aAAd Kal va KaTeuBuvouv
TIG TTAPAYYEANIEG OPIOUEVWIV TTPOIOVTWVZ.

e Na peAeTAOOUV KOAUTEPA TNV CUMPTTEPIPOPA TWV KATAVOAWTWY OTTWG AUTOG
TTEPINYEITAI OTO «KATACOTNUO» Toug. Na yvwpidouv dnAadr) Tov TPOTIO PE TOV

oTroio SIaBadel 0 KATaVaAWTAS TO UAAESIO TNE KABE KapTTaviag®.

H oeipd apwpdtwy TnG Avon €X€l TTOPOUCIACTEI TNV ayopd atrd Ta TTPWTA XPovia TNG
eTaipeiag. 2tnv EAAGOa n Avon dpacTtnpiotroigital amd 1o 2001, kal Ta apwpata

atroTeAOUV £va BACIKO KOPUATI KABE KAPTTAvIas TNG.

2 «ZTNV PTTpoooUpa, Ta TTPOIGVTA TTaPATIBeVTal o€ DIAPOPETIKEG TEAIDES yIa DIAPOPETIKOUG AGYOoUS. 21O
€EWQPUAANO, OTIG Jecaieg OENIDEG Kal OTO ECWTEPIKO TNG TEAEUTAIAG GEAIdAG PTTaiVOUV Ta TTPOIOGVTA TTOU
@eUlyouv 10 TTOAU (high movers). To omoB86g@uAlo TTailel €va TToAU onuavTiké poAo wg 00nyos ayopwv.
Mepiéxel éva TTPOIGV TTOU TTPOCPEPETAI O XAUNAL TIUA — TToTé dev Eemepvael Ta $2,99. H wuyohoyia evég
odnyou ayopwv gival 611 odnyei (Trapakivei) TIG ayopég. Me dAAa Adyia o1 TTeAaTeG dev aioBdvovTal dvera
va ayopdoouv €va Pgovo TTPoidv TTOAU XapnAnig TiuRg. Oa oke@tolv: dev BEAW va @avw Kakog, £T01 Ti
GAAo TTpokeiTal va ayopdow;». AVON. Building the World’s Premier Company for Women, LAURA
KLEPACKI, ogA.72.

3 «[lMpéTrel va gival eEUKOAO va TO KATAVOAOoOoUY, EAKUCTIKG Kal dIaoKedAOTIKO. H eTTioKEWN TwV avBpwtTwVv
OTQ EUTTOPIKA KEVTPA €ival UTTO TNV YOPQN TNG avadnuioupyiag. @éAoupe o1 avBpwTrol va diaokedalouv
o6tav ywviCouv amd Tnv umpocoupa» AVON. Building the World’'s Premier Company for Women.
LAURA KLEPACKI. ogA. 71.

-12-



3.5.3 H avaAuon Twv TTAnpo@opiwv

Méoa atré Tnv TTOIOTIKI KAl TTOCOTIKI HEB0O0 CUAAECaUE TIG TTANPOPOPIES. AVAAUTIKA

ETTIKEVTPWVOUAOTE:

e 2TIC OTPATNYIKEG TIOU A@OPOUV TO TIPoIdV, TOCO OTOV OXEOIAOPO TNG
OUOKEUQOiag Tou, 600 KAl aTnV TIMOAOGYNon, TN dla@ruion kai T dlavoun Tou.

o To mpoidv diatiBetal péow avrimpoowTwy. H 1diairepdtnTa 1ng AVON
EYKEITAI OKPIBWG OTNV €vvola TNG AUECNS TTwANONG, JE GAAa Adyia, oTov
KAIVOTOUO Kal €VOAAOGKTIKO TPOTTO d1d0eong Twv TTpoidviwv TnG. 5
EKATOMMUpPIO Yyuvaikeg o€ 100 XWpPEG OUVOETOUV TO ETTOVOUALOUEVO
"QiKTUO QVTITTPOCWTIWV", Ol OTTOIEG MEOA ATTO CUVEXN EKTTAIdEUON Kal
KATapTion, dIaBETouV Ta €EQIPETNG TTOIOTNTAG TTPOIOVTA OTO XWPO TNG
KGBe yuvaikag, Tn OTIyur) Tou eKkeivn xpelddetal. O avTimpOowTTOl
ATTOTEAOUV KUPIOAEKTIKA TNV WUXA TNG E€TaIpEiag, diatnpwvrag tn otnv
Kopu®n 6Aa autd Ta Xpovia, HEOA ATTO YIa TTIPOCWTTIKN OXEON.

e 21NV €midpaON TOU AVTITTPOCWTIOU — TTWANTA OTAV AVTIANWN TOU KATAVOAWTH)
yla TNV €IKOVA TOU TTPOIOVTOG.

o Bapuvouoa onuacia otnv TTWANCN PHECW AVTITIPOOWTIOU €XEl N OXEON
QVTITTPOCWTTOU Kal TEAIKOU KatavaAwTh. lNa pia emituxnuévn TTwAnon dgv
QTAVEl OTTAWG MIO  €UPUTEPN KAl  AVOAUTIKOTEPN Trapouciacn Tou
TTpoiévTog. OUTE BEBaIa KAl N TTPOCWTTIKY EPTTEIPIA. H TTPOCWTTIKA £TTA@N
gival autr} TTou Ba odnynRoel oTnv emTuXnuévn TTwAnon. Evw n moiétnta
TWV TTPOIOVTWV €ival auTr) TTou £§ac@aAilel Tnv dlapkr) ¢nTnon.

e 2Tnv €IkOVa TTOU £XEI dnuioupynBei oTnv ayopd yia TNV oeipd apwpdaTwy Avon.

o H Avon egival pia atmd TIG KOpUPaieG NAPKEG OPOPYPIAG OTOV KOOWO HE
mepIoooTepa  ammd 300 eKaTOMPUPIO  KATAVOAWTEG KAl TTOOOOTO
avayvwpioiudtnTag Tou ayyilel 1o 90%.

e 2TNV €IKOVA TTOU €X€l dnIoupynoel N Avon oTnVv TOTTIKA ayopd O€ OXEOn ME
GAAeG ayopEg.

o 2Tnv EAAGSa ta mpoidvra Avon diatiBevral ndn amd 1o 1988. Amd 10

MdapTio Tou 2001 n Avon €yive 100% BuyaTtpiki ETaipia Tng TTOAUEBVIKAG

Avon Products Inc, onueiwvovTag evIuTTwoloKA avaTrTuén Tou Tng £dwaoe
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TO MEYAAUTEPO PEPIBIO OTAV EAANVIKA ayopd TTPOIOGVTWV KATEUBUVOUEVNG
TTwANONG.

e 2T1OUG avraywvioTég TG Avon (Oriflame, Yves Rocher, Nutrimetics ka) kai otnv
ETTIYPAPUATIKY)  ava@opd OTIC OTPATNYIKEG TTPOIOVTWV TOUug (OMoIOTNTEG —
dla@opEg pe TNV Avon)

o TloAAéG opoIdTNTEG OTO OIKTUO TTWANCEWV EPPAVICOUV Ol AVTAYWVIOTEG
™G AVON, Oriflame, Yves Rocher, Nutrimetics evw TTOAU onuavTikéG
OlI0QOPEG  eP@aviovTal WG TIPOG TNV Amway MIa Kol n  OeUTEPN
ETTIKEVTPWVETAI TTPWTAPXIKA OTNV TTWANCN KABAPIOTIKWY Kal o€ OEUTEPO
ETTITTEDO OTNV ATTEUBEIOG TTWANCN KAAAUVTIKWV.

e [evIKd, oTnVv avaAuon TwV OTATIOTIKWY ATTOTEAEOUATWY TNG €PEUVAG MOG.

e 2TnV OTPATNYIKNA WAPKETIVYK TOU brand «Avon Perfumes».

4.0 KepdAaio 2 — O KAGd0G TwV aTtrevdeiag TTWARCEWV

MapakautrTovrag Ta TTapadooiakd dikTua TTWANCEWVY (XovOpIKr Kal AlavikA) aAAd Kal
ehayioTotrolwvTag Ta  £oda  dlapruiong, XIAIGBEG TTPOIOVTA  TTWAOUVTAl  PECW
QVTITTIPOCOWTIWYV KAl QTAVOUV OTOV KATOVOAWTA O€ TTOAU XAPNAOTEPEG KAl EAKUOTIKA
QVTOYWVIOTIKEG TIUEG O€ OXEON ME T TTPOIOVTA TNG AlaviknG. MNaykoouiwg, o KAGdog
TWV aTTEUBEiag TTWANCEWY avEpXEeTal 0Ta 116 dIoEKATOPPUPIO BOAGPIO TOV XPOVO. 2TV
EANGOa uttoAoyidetal ota 80 pe 100 ekatoppupla eupw. Me oTtaBepd pubBud augnong
10% €Tnoiwg Kal TTapAAANAn alténon Twv avTITIPOCOWTTWY, 0 KAADOG €ival 0€ OuveXN
avatmtuén. O1  eTaipeieg  Tou  dpacTnploTToloUvVTal  OTNV  atreuBeiag  TTWANON
ETTIKEVTPWVOVTAI KUPIWG OTa KAAAUVTIKGA, Ta €idn OTITIOU, ATTOPPUTTAVTIKA, Kal Ta
OUPTTANpwaTa dlIoTpo@rG. Ta TeAeuTtaia Oéka Xpovia TO MEPIDIO TwV atreudeiag
TTwANoewv €xel augnBei oe 10% amd 8.5% o010 oUvoAo Twv TTWANCEWV €IG BAPOG

TTAVTA TWV AIQVIKWY TTWANCEWV.

4.1 AvdAuon rou kAadou

H ateuBeiag TTwAnon divel TRV eukaipia oTOV KATAVOAWTH va PEAETAOEI, DOKIUACE Kal
aglohoynoel 1o TTPoidv KaAUTEpa. ATTO TNV GAAN TTAEupd divetal n duvaTdTNTA OTOUG

QVTITTPOOWTIOUG VA QvaTITUgouv Tnv OIK TOUG ETTIXEIPNON, ETTEKTEIVOVTAG TNV
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ETTIXEIPNMATIKI) TOUG dpACTNPIOTATA KAl TIPOCAPHOLOVTAG TNG TTWANCEIG HEPES KAl WPEG

MO QINIKEG TTPOG AUTOUG KAl TOUG TTEAATEG TOUG.

To k€Epdog utropei va gival 1Id1aiTepa uYPnNAS PEow TwV aTTeuBEiag TTWANCEWV. ZTNV apxn
ol avTirpéowTrol kepdiouv TrEPiTToU 50% TTPOUABEIa ETTI TWV AYOPWV OTIG TTPWTEG
TOUG KauTTavieg. Metrd atmd autrp Tnv TEPIod0 n TTpounBeia dIapopPOTIoIEiTAl KAl
Kupaivetal avapeoa oto 20% pe 50% avaloya pe 1o péyeBog TG TrapayyeAiag. Otav
OMWG KATTOIOG aVTITIPOOWTTOG QTdcEel oTo £TTiTTed0 Presidents Club, titredo avrioToixo
oe TmwARoeig $10,100 Tov xpdvo, Ba éxel Tpoundeia 40% oc kdOe KauT@via Tou

£TTOUEVOU XPOvou. AveBaivovTag eTTiTTedo Ba éxel TTPOUABEIa 45%. *

EmAEyovTag Toug BaciKOTEPOUG AVTAYWVIOTEG TNG ETAIPEIAG Avon ETTIKEVTPWVOUACTE

OTOUG TTI0 dUVATOUG KAl JE TNV TTIO JOKPOXPOVN TTapoudia aTnv ayopd.
2 UYKEKPIPEVA:

Amway

[5pUBNKe TO 1959. €ival pia aTmd TIG TTIO ETITUXNMEVEG ETAIPEIEG ATTEUBEIOG TTWANCEWV
ME TCipo TTOU ayyiel Ta 7,1 dioekaToupUpla doAdpia. Méow Tng Amway TTwAouvTal
KUPIiWG ATTOPPUTTAVTIKA KAl TTPOIOVTA OIKIAKAS XPNong, aAAd Kal KATTOI0 KAAAUVTIKA Kal
TO QIKTUO QVTITTPOCWTIWYV TNG ayyiel Ta 3 ekatouuupia. ApaoTtnpiotroieital o€ 80 XwpPeg

HETAEU TwV oTToiwv Kai N EAAGSa.®

Oriflamme

2oundIkA eTaipgia, yia atrd TIG JeyaAuTEPEG 0TV Eupwtn pe ouvoAikég TTwAnRoeig 1,3
OloeKaTOUMUPIa €UpWw Kal oXeddv 3 ekaTOPPUPIA QVTITIPOOWTTOUG. /AEITOUPYEI OTNV
EANGOa atmé 1o 1993, evw 1O pEPIdIO TNG oTnv ayopd ayyilel To 40%. H €AAnvikn

BuyaTpikn givail n 8" og péyeBog Buyatpikr Tou opilou.®

* «Ta va avayvwpIoTEiG wg top sales representative Tng Avon, 10 onueio eilcaywynig eivail To President’s
club yia éooug TTouAdve TouAdyioTtov $10,100 ot TrpoidvTa Tov Xpdvo. AkoAouBei To Honor Society yia
1¢ipo $20,200 kai ouvexilel otov Rose Circle, Twv oTroiwv n dpacTnpidTnTa HEAWV eAEyXel TTWARCEIG
Uwoug TouAdyioTov $38,000. To McConnell Club civar yia éooug @tavouv Ta $66,500. To President’s
Council honors pe 6ooug augavouv TIG TTwARoeig Toug amd $112,000 kar TTavw. TEAO¢ To Kopupaio
ykpouTr gival 1o Inner Circle, yia avTimpoowtoug ue 1¢ipo $280,000. AVON. Building the World’s Premier
Company for Women. LAURA KLEPACKI. ce. 75.

> http://www.amway.gr/

® http://gr.oriflame.com/index.jhtml
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Mary Kay

ATO TOUuG TTAAAIOTEPOUG OTOV XWPEO TWV KOAAAUVTIKWV Kal T O avayvwpioIUoug
avTtaywvioTeéG TG Avon, 1D1aiTepa oTnVv AUEPIKA. ApaoTnPIOTIOIEITAI OTOV XWPEO TWV
KAAAUVTIKWV pE TCipo 2,4 dIg. doAapia. Acitoupyei o 35 xwpes. Ao 1o 1963 diarnpei

OUVEXOHEVO PUBUS avaTITUENG Kai attd To 1990 €xel avoitel 20 véeg ayopéc.”

Yves Rocher

Eivai n H No 1 pdpka otn [aAAia otnv TTEPITTOINCN TIPOCWTIOU, OTA YUVAIKEIX
apwuaTa, Kalr oTnv TTEPITToinon ocwpaTtog. To TpwTo dikTuo ota IvoTitouta Opop@idg
otn [aAlia. Noupepo 3 acipdépou avamTugng otn FaAAia. H 5n emixeipnon Trou
TIPOTIMOUV oI HEANOVTIKEG aioBnTikoi 0Tn TaAAia. 700 1TpoiovTa oe OAEG TIG OIKOYEVEIEG
KAAAUVTIKWYV: TTEPITTOINCN TTPOCWTIOU, CPWHATA, MHAKIYIA, TTEQITTOINCN OWUATOG,
TTpoiovTa PTraviou. Mia evepyn Trapoucia oe 5 nrreipoug kal 80 xwpes. MNMavw amd 30
EKATOUMUPIO TTEAATIOOEG TTOU €TTIOTEVOVTAI TIG agieg TNG PApKag. 300 ekaToppupla
TTpoIévTa TTou KaTaokeuddovTal oTa 1I016KTNTA £pyooTdcid pag. 1600 Kévrpa Opop@iag
TTOU TTPOCPEPOUV CUMPPBOUAES Kal UTTNPECIEG KABNUEPIVA. 26 EKATOPPUPIA TTAKETA TTOU
dlavéuovTtal o€ OAo Tov K6opo. To Mpdaoivo BiBAio Tng Opop@Idg TTou YeTa@padetal o€
22 yA\wooeg kal otn hEBodo ypaens Mrpaiy. Mepitrou 15.000 uttdAAnAol Kal TTAVW
até 220.000 éupeoceg Béoeig epyaciag.®

Nutrimetics

H €utrveuon tng Nutrimetics ¢ekivnoe 10 1959 kai kpuBeTal oTn payikr) KolAada Xavla
ota lpaAdia Opn. O 10pUTAG TNG E€TAIPEIAG AVAKAAUWE TO PUOTIKO TNG MaKpolwiag
OTOUG alwVvOBIoug avBpwTroug, TNG KolAadag Xdavla. Autd TTou Tou €Kave evTUTTWON
ATav n veavikéTnTa NG £mMOLPUIdAC TWV avBpwWTTWY auTwyv. AuTé ATAV POVO TO
¢ekivnua, yiati oApepa n Nutrimetics e€eAixOnke o€ pia TTPWTOTTOPO £TAIPEIA YPOVTIOAG
0éppaTog Kal KaAAuvTIKwy. ZApepa n Nutrimetics wg péAog Tou Opilou TnG Tupperware
ouveyxifel va gival avaueoa OTIG TPEIS KOAUTEPES ETAIPIEG, OTNV TTAYKOOUIO ayopd, OTn
onuioupyia VEWV Kal TTPWTOTTOPIOKWY UWNANG TTOI0TNTAG  TTPOIOVTWY  @POoVvTidag

0épupatog kai kKaAAuvtikwv. H Nutrimetics cival pia etaipgia atmeuBeiag TwAnong n

7 http://www.marykay.com/
¥ http://www.yves-rocher.com/gr/one_mans_adventure/a_successful _brand worldwide.html
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oTroia €xel dnuioupynoel eukaipieg yia Tavw ammdé 500,000 AicbnTikoUg ZupBouAoug,

Traykoopiwg. °

Avon

H AVON atroTeAei Tnv yeyaAuTepn eTaipia armreuBeiag TWANONG otov KOOUo. Me £€10¢
idpuong 10 1886 amd Tov David McConnell o1ic Hvwpéveg MoAiteieg, onuepa n Avon
opactnpiotroigital o 100 XwPEG TTAYKOOUIwWG, HEoa aTrd éva APTIA EKTTAIOEUNEVO
OIKTUO 5 €KATOUMUPIWV  YUVAIKWY TTOU  €EUTINPETOUV  TTEPIcOOTEPOUG atd 300

EKATOMMUPIA KATAVOAWTEG.

H Avon ektrpoowTreiTal oTnv eAANVIKA ayopd atrd 1o 1988, evw atmd 1o MdpTio Tou
2001 ¢€yive 100% Ouyatpiky etaipia TG TTOAUEBVIKIG AVON  Products Inc.,
ONMEIWVOVTAG EVTUTTWOIAKN QVATITUEN TTOU TNG €0WOE TO PEYAAUTEPO HEPIBIO OTNV
eANVIKN ayopd. Ztnv ayopd Ta Trpoidvia Tng AVON diakivouvTtal HECW TwV TTEPITTOU

25.000 AvTITTpooWTTWV TNG. '°

5.0 KepdaAaio 3 — AvaAuon MeBodoAoyiag

5.1 BiBAioypa@ikn moKomTnon

Baoikég TTNyEG TTANPO@OPNONG YIa TNV CUYKEKPIPEVN epyaaia gival To BIBAio Tng Laura
Klepacki rédvw oTtnv 10Topia Kal TIg TAaKTIKEG TNG eTaipeiag Avon “AVON. «Building the
World’s Premier Company for Women», Tn¢ LAURA KLEPACKI kaBwg €1riong kail 10
BiBAio Tou Malcolm Macdonald Tmdvw oto Marketing Plan «Malcolm McDonald on
Marketing Planning», 2008.

Aeutepeliouoeg TTNYEG TTANPo®OPNONG OTABNKAV o1 €TTIONUES 1I0TOOEAIDEG OAWV TWV
ETAIPEIWV TOU OUYKEKPINEVOU KAGBou, Ta BIBAia «Marketing Management» Tou Philip
Kottler, «Aiaxeipion Eptropiki Emwvupiag», amd 10 Harvard Business Review,
«Branding for Dummies» Twv Bill Chiaravalle & Barbara Findley Schenck (2007) kai

«Building Strong Brands».

® http://www.nutrimetics.gr/comp any_01.asp?lang=GR&S0=1&pagelD=4&id=2

1 http://www.avoncosmetics.gr/PRSuite/whoweare _main.page
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5.2 MeBodoAoyia Epsuvag

H peBodoloyia TnG £peuvag TTou emAECape BaoioTnke oto Marketing Plan Tou Malcolm
Macdonald. @¢AovTag va eTTIKEVIPWOOUPE OTA ONUAVTIKOTEPA OnueEia evog oxediou
Marketing aAA& TTapdAAnAa va d1aTnPriOOUPE TNV AVAAUTIKA TTPOOTITIKI) O¢ Bfuarta
OTTWG N TPNUartotroinon TG ayopdg pag, n S.W.O.T. avdAuon, n TIHOAGYnon Twv
TPOIOVTWY Kal N TTpowelnaon Toug, PACIOTAKAUE OTO OUYKEKPIYEVO POVTENO. KaTtd Tnv
OIGpKeEIO OUANOYNG Kal ETTECEPYOOIAG TwWV OTOIXEIWV AAAG Kal KaBwg oxedidlaue 10
marketing plan pag¢ ocuvavtioaue TTPORANUATA AVAQPOPIKA PE TO MIKPO WEYEBOC TNG
€peuvag Mag, aAAd kal pe TV TTPOPRAEWnN Kal Tov TTPOUTTOAOYIONO TWV TTWARCEWV.
Adyw TnGg akadnudikAg 1010TNTAG TNG OUYKEKPIPEVNG €PEUVOG OAAG  Kal  TOU
TTEPIOPIOPEVOU BEIYMATOG AUTAG, N TTPORAEWEIG UTTOPOUV PJOVO va TTPAYHATOTTOINB0UV

KaTd TTpooEyyion, evw Ba xpelaoTei TTepaiTépw dleicduon Kal Epeuva oTnNV ayopd.

1. ZXedIa0oPOC €peuvag. H épeuva pag €XEl TNV HOPOH MIAG «TTPO-Epeuva» BEAovVTAG

€701 va OTTOTEAECElI TO €vAUOHA yia HIa MEANOVTIKA Kal TTI0 OIECOBIKA MEAETN TNG
ayopdg uag. MNa 1Ig avaAuoeig oTnPIXORKAUE O€ £€va OUYKEKPIYEVO OEiyua. ZTOX0G
MOG ammOé TNV €peuva  Atav, pEoa ammd TNV €KTEVA avAdAuon Tou  Ba
TIPAYMATOTIOINCAKE, VO KATOAAGOUPE O QOQAAr] CUUTTEPACUATA OXETIKA HE TO
e€eTalOuevo BEpa. Ta OTOIXEIO TTOU CUYKEVTIPWOOUE AVOPEPOVTAlI OE YEVIKA KOl
OnNuUOYPAPIK& XAPOKTNPIOTIKA TWV EPWTWHEVWY OTTWG, QUAO, nAIKia, xpdvia oTnv
uTTNPECIa, BE0N OTNV UTTNPECIA, OXEON ME TO AVTIKEIMEVO KATT.

2. EmAoyn  bciypatoc. EmAéCape €va pIKpO  KOIVO 15 avTITTPOCWTIWV  Kal

KATaOVOAWTWYV TO oTToio UTTOBAABNKE O¢ €I1¢ BAB0Og ouvévTeugn. H opolopopeia Tou
Ociypartog (6Aol gival KaTavaAwTES Kal avTITTPOoWTTOI TNG Avon) aAAG Kal TO yeyovog
OTI Ol TTPOOWTTIKEG OUVEVTEULEIG TOUG EKUAIEUCAV TNV TIPOCWTIIKA ATTOWn, HAg
BorlBnoav oTnV AVTIKEIMEVIKOTEPN TTPOCEYYION TOU BEUATOG.

3. EmAoyn 1n¢ pebddou ouyKEVTPWONG TOU ATTAITOUUEVOU OTATIOTIKOU UAIKOU. 2TIG

TTEPITITWOEIG TTOU, OTTWG Kal oThV dIKA Hag €pguva, o TTANBuoudg Tmou BEAoupE va
MEAETACOUME aATTO TNV ATTOWN OPICHEVWY IBIOTATWY ATTOTEAEITAI aTTd TTAB0G

OTATIOTIKWY PHOVADdWY, £QapPoloupe TNV HEBODO TNG delyuaToOANYiaG.
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H péBodog auth cuvioTatal oTnv TTPOCTIABEIO va YVWPICOUPE TIG 1IB10TNTEG €VOG
TANBuopou, efetadloviag amd autdév upoévo €va deiyya TOU, TO OTI0I0 OPWS
EMAEYOUPE HE TETOIO TPOTTO, WOTE Ol TTANPOQPOPIEG, Ol EKTIMAOCEIS Kal TA
ouptrepdopata 1Tou Ba AdBoupe atmd autd va €xouv I0XU yia TO OUVOAO Tou
TTANBUCPOU OTOV OTTOIO AVAKEI TO BEiyUa.

4. Zuvtagn epwinuatoAoyiou. To TETapTo 0TAdIO SIEEAYWYNGS TNG £PEUVAC PAG TAV N

ouvTagén Tou €PWTNUOTOAOYIOU TIOU OTTOTEAEI PECO OUAAOYNG  OTATIOTIKWV
TAnpo@opiwv. O1 epwTnoElg gival 17 (TrTapatiBevral otnv evotnta 8.1) .

5. Z1aTIOTIKA avAaAuon Kal EpUNVEIQ TWV CUYKEVTPWOEVTWY OeOoUEVWV.

210 epwTnNUaToAdyIo TTou cuvtdéaue atravioave 15 KatavaAwTéG, ol oTToiol gival
Kal avTirpéowTrol. Méoa atrd Tnv avAdAuon Twv ATTaVTIOEWY ToUG 0dNyoUuuaoTE
o¢ ouptEpdopaTa KAEIBIG yia Tnv TTopeia autng TnG épeuvag. Mag divetal n
ouvatétnTa va aviAfoouue OnNPOYPOQPIKA OToIxXEia TTouU pag Bonbouv oTnv
onuIoupyia evog TTANpoug marketing plan. Etriong prropécaue va epuNVEUCOUE N
aKOUN Kal va TTPORAEYOUNE TNV TTOPEIQ TOU TTPOIOVTOG PAG KAl TOU KUKAOU CWwAG
Tou. 'ETO1 pag divetal n duvaTtdTnTa VA TTAPATEIVOUUE TOV KUKAO CWNAG TOU TTPOIGVTOG
uac. '

6. [Mapouciaon TNC £peuvnNTIKAC WEAETNC.

KaTtapxdg Ba TTpETTel va OKEPTOUE TTOIO €ival TO EPWTNPA OTO OTTOI0 Ba TTPETTEl Va
QATTAVTAOOUME. T1 €ival autd TTOU XPEIACETAl TO TTPOIOV UAG KAl TTwG YTTOPOUME va
odnynbolue OTa OWOTA OCUUTTEPACUATA YIA VO XAPAEOUME TnVv KATAAANAN
otpatnyik; Méoa o1d TIC QATAVINOCEIS TwV €PWTNBEVIWY  PTTOPOUPE  va
TIPOCdIOPICOUNE Ta BEAW TOUG Kal TIG ETTIBUNIEG — AVAYKEG KAl £TA1 va QTIAEOUUE £va
KaAUTepo marketing plan.

Baoikdg pag otdéxog n emmavarotrofétnon tng ocipdg Célebre otnv ayopd péow
VEAG OUOKEUOOIAG KAl E OIKOAOYIKN TTPOCEYYION, TTPOOOOKWVTAG TV TTPOCEAKUO
KATAVOAWTWY HE OIKOAOYIKA ouveidnon aAAd kal Tnv evouvdpwon Tou NAdN

UTTAPXOVTOG PEPIdIOU ayopdg.

B 2NMEIDVOUPE OTI N €pEUva HAG YIa akadnuaikoUug AGYoug TTEPIOPIOTNKE Ot €va WIKPO OEiypa TOu
QayopaoTIKoU KOIvoU Kal atroTeAEl «TTpo — £peuva» Kal PEB0d0 TUAAOYNG BACIKWY EVIUTTWOEWY YIa va
TIPOXWPAOOUUE OE TTEPAITEPW EKTEVECTEPN £PEUVA.
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5.3 Aciyua tng épsuvacg

To d¢iypa pag armmorehouvrav at1d 20% avdpes kal 80% yuvaikes. O1 TrepIcodTEPOI
gival nAikiag 25-34 etwv. To Ociyya pag arroteAouviav atrd KATAVOAWTEG Ol
TTEPICCOTEPOI TWV OTIOIWV E€iXAV AVWTEPES I METATITUXIOKEG OTTOUDEG KOl UECO

pNnviaio el00dnua petagu 1000 — 1500€.

5.4 Eaywyn amorsAsoudrwv

Me tnv Borbela Tou Excel Ptrop€caue va PETATPEWOUUE TIG OUYKEVTPWHEVEG
TTAnpogopieg o€ Oedouéva  Ta  OTTOIA  PAG  ETMTPETTOUV  vA  QVTANOOUUE
oupTrEpAoUaATa.

Ta avaAuTIKG CUPTTEPACUATA TNG €PEUVAG gival Ta akOAouBa:

1. OAol ayopalouv trpoiovta Avon.

2. To 67% €xouv ayopdoel, TOUAaxIoTov GAAN pia @opd, TTpoidvta atd Tnv oeipd
apwudtwyv Avon Fragrances 1o TeAeuTaio Tpiunvo i €¢aunvo. H TAciowneia Twv
EPWTNBEVTWYV TTPOTIUAEI TN CUCKEUAOIA ApWHATOS TwV S0ml.

3. ATO TOUug KATAVOAWTEG TTOU €XOUV NON ayopdoel TOUAAXIOTOV GAAN pia gopd
Tpoiévta Avon Fragrances éva onuavtikG TTo000TO Bewpei TRV TTOIGTNTA TOUG
TTOAU KQAN.

4. Até 10 TARBOG TWV ATTAVTACEWY TAaV OQUOKOAO VA PNV UTTAPEEI EUXAPIOTNUEVOG
TEAATNG Kal OAoI gixav éva TOUAAXIOTOV ayaTTnuévo apwua atrd Tnv oeipd. Ol
QVTITTIPOOWTTOI - KATAVOAWTEG ETTIAEYOUV WG ETTI TO TTAEIOTOV TO APWHPA TOUG HE
Baon 10 dpwpa.

5. Evw O6Aol Ba eméAeyav va ayopdoouv KATTOI0 ApwHa TO OTToI0 PECW TNG
OUCKEUOOIag Tou Oa TIPOETPETTE TOUG KATAVOAWTEG OTNV  AVAKUKAWON
OUOKEUAoIwV A oTnv Xpron aviaAAakTikwy. OAol Ba To eTTéAeyav Pe yvwuova

TNV OIKOAOYIKA TOU «ouveidnony.

H trapouacioon Twv diaypaupdrtwy TnG €peuvag rapouaoialetal oto MNapdptnua 9.1.
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6.0 Marketing Plan

H diadikaoia xapagng evog otparnyikou oxediou Marketing €ival pia ogipd a1rd Aoyikd
Briuata Ta oTToia TTPETTEI VO BIEKTTEPAIWOEI KAVEIC OUTWGS WOTE va dnUIoUPYroEl éva
ox£510 marketing. '
a) Mission (ATT00TOAR)

ATTOOTOA} pag €ival n etmavelcaywyr TNG o€ipdg Avon Fragrance oTnv ayopd Me
OIKOAOYIKI OUOKeuaaia Kal duvatoTnTa XPHong aviaAAaKTIKOU.

Baoikn pag armmooToAn ival n d1dBeon Twv TTpoidviwy Avon Fragrance otnv ayopd pe
MIa vEa OTITIKA. H KoIvwvia pog €XEl WPIMACEl OPKETA £TO1 WOTE OXI HOVO va JEXETAI
OANG Kal va €mOIWKElI TTPOIOVTA HE «OIKOAOYIKF) ouveidnon» Tou C€RovTal TO
TTEPIBAAAOV, TTPOTPETTOUV TOV KATAVOAWTH VA AKOAOUBNOEI CUYKEKPIUEVN «OIKOAOYIKA»
OUMTTEPIPOPGY Kal ETTITTPOCOETA PUTTOPOUV va KPaTnbouv oe XaunAd eTTireda TIMWV.
ATO TNV €peuva Pag, UTTOPOUME €UKOAA va odnynbouue oTo cuptépacua Ot ol
KATOVOAWTEG PTTOPOUVE va OEXTOUVE VEA TTPOIOVTA 1 ETTAVATOTTOBETNUEVA TTAAQIOTEPA

TTpoiéVTa, Baciouévol 0TNV TTEPIBAAAOVTIK CUPBATOTATA TWV TTPOIOVTWY AUTWV.

Mia co@ng Kal atTOTEAECUATIKA TAUTOTATA PAPKAG, TTOU TNV KataAafaivouv kai Tnv
atrodéxovTal OAol PJECO OTOV OPYaVIOUO, TIPETTEI VO CUVOEETAI PE TO Opaud, TNV
KOUATOUPQ Kal TIG agieg TNG eTTiXeipnong. MNMpétrel va Tapéxel kaBodriynon OXETIKA YE TO
TTOIa TTPOYPAUMATA Kol PnvUudaTa KaBopidouv Kal evioxuouv Tnv pdpka Kal TTolx
TTPOKAAOUV oUYXUOon Kal aTTOTTPOCAVOTOAICOUV.

H Avon OpaoTnpIOTIOIEITAI EVEPYA OE QEMIVIOTIKA KIVAUOTA, €£XOVTAG ONUIOUPYNOEI
TTPOYPAMMA VIO TNV UTTOOTAPIEN TWV KAKOTTOINKEVWY YUVAIKWY PE KUPIapX0o TTPOCWTTO
TNG KAPTTAvVIOG autig Tnv yvwoTr nbotroid Reese Whitherspoon. ETtiong avmitiberai
oTa TeIpdpaTa o€ {wa (avaypda@eTal TTAVW OTa TTPOIOVTA TNG HJE OXETIKA ETIKETA), EVW
EXel Onuioupynoel TTpoidvTa €I0IKA yia TNV TTPOOTACIA Twv TPOTTIKWY Oacwyv. Ol
TIPOOTIABEIEG aUTEG Bev BonBouv pdvo Tnv ekaoTote pdpka, aAAd oTnv ouadia gival n
idla n pdpka.

2T0X0G TNG £PEUVOG MOG NTAV VO €GETACOUME AV UTTAPXEl OIKOAOYIKA UTTEUBuvn

KatavaAwon PETagU TwV avTITTPOOWTIWYV / KaTavaAwTwy Tng oeipdg Avon Fragrance.

'2 McDonald, M.2008. Malcolm McDonald on marketing planning. Kogan Page, o€\ 37.
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MapdAAnAa egpeuvAcaue KaTa TTOOO €TTNPEACOUV KATTOIO TTAPAOOCIOKA QAYOPAOTIKA
KpITApIa (TIPA, TTOI0TNTA) TNV AyopacTiKy atmrdé@ach yia KAAAUVTIKA €101 WOTE va

ONUIOUPYHOOUUE Eva TTIO OTOXEUOUEVO Kal TTANPES marketing plan.

O1 nBIKoi KAaTavaAwTEG evBIa@EPOVTAI YIA TO QVTIKTUTTO TNG ayopdg TTPoIidVTwWY TTavw
oTa Béuarta Tou TEPIBAAAOVTOG, TwV aAVEPWTTIVWYV SIKAIWUATWY Kal TWV JIKAIWHUATWY

Twv (Wwv (Tallontire, 2001).

2TNV TIPOKEIYEVN TIEPITITWON Ba  emMKeEVIpWOOUPE OTnNV  €MAvaTOoTTOBETNON KAl
TpowBnon TNG ocipdsg Avon Fragrance &ekivwvtag oTadlakd atrd duo UTTOTTPOIOVTA TNG
(Méong kal xapnAnRg KukAogopiag) divovrag Tautdxpova pia véa wbnon oTov KUKAO
CWNAG TwV OUYKeKpInéEvwY TTpoiovTiwy (Perceived & Celebre) evw tmapdAAnAa Ba
ATTOOUPOUPE TIG TTOAQIOTEPEG OUOCKEUAOIEG, TIAPEXOVTAG TNV  EPTTEIPIA  OTOUG

KATAVOAWTEG VO CUPPETAOXOUV EVEPYA OTNV AVAKUKAWON TOUG.

271N véa ouokeuaoia Ba TTpowBnBei n agia TNG avaKUKAWONG PE MIKPEG TTAPAAAQYEG
TAVW OTnNV  TTOAAIOTEPN OUOKEUOQOIA, MEIWVOVTAG £TOI ONPAVTIKA TO KOOTOG
TTOPAPETPOTIOINONG TWV OUCKEUOOIWY, €V Ba OUAAEXBOUV oI TTAAAIOTEPES, ABEIES
OUCKEUOOIEG ATTO TOUG KATAVOAWTEG, Kal Ba TpowBnBouv yia avakukAwon. ‘Etol 8a
aTTOQEUXOEi Kal N dnuIoupyia €K VEOU OUOKeUaaiag (TTY KOUTIOU) PE OTTOI0 KOOTOG Ba
OUVETTAyovTav QUTH N cuvaAAayn.

O1 TeAATEG TTPOTIMOUV TA TTPOIOVTA EKEIVA TTOU TTPOCPEPOUV TTOIOTNTA, EPJPAVIOT Kal
KAIVOTOUO XOPAKTNPIOTIKA. ETITTPO0BETa N €peuva ayopdg £0€I1Ee OTI Ol KATAVOAWTEG
Ba BsAav KATI dIAPOPETIKO KAl KAIVOTOUO OTOV TOUEA TNG OIKOAOYIKNG TAUTOTNTAG TWV
TTPOIOVTWY, TTEPICCOTEPO TTPOCAPHOCHEVO OTIC AVAYKEG TOUG XWPIG va avTITiBeTal oTa

ouVvaIoBAPATA TOUG OTTEVAVTI OTO TTEPIBAAAOV.

b) Emokdtmnon Ayopdg

O1 eTaipeieg TTOU dPACTNPIOTTOIOUVTAI OTNV ATTEUBEIAG TTWANCN Kal ETTIKEVTPWVOVTAI
Kupiwg ota KaAAuvTIKa eival kupiwg n Avon, Oriflame, Nutrimetics, Yves Rocher. H
ateuBeiag TwAnon divel TNV €ukaipia OTOV KATAVOAWTA va PEAETOEL, DOKIUACEl Kal
agloAoynoel To TTPoIOV KAAUTEPA KAl MPE TTEPICOOTEPN QAUECOTNTA, EVW TAUTOXPOVA

divetal N duvaTdTNTA OTOUG AVTITTIPOCWTIOUG VA AVATITULOUV TNV BIKI TOUG ETTIXEIPNON,
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ETTEKTEIVOVTAG TNV ETTIXEIPNMATIKI) TOUG OpaCTNEIOTNTA KAl TTPOCAPUOLOVTAG TG
TTWANCEIG HEPES KAl WPES TTIO PINIKES TTPOG AUTOUG KAl TOUG TTEAATES TOUG. QOTOCO OAEG
Ol ETAIPEIEG EPPaviCovTal DIOTAKTIKEG O€ VEEG OTPATNYIKEG TTPOWONONG TWV TTPOIOVTWV
TOUG PE BAON TNV OIKOAOYIKA CUUTTEPIPOPA TOUG, EVW EAAXIOTEG £XOUV OWOEI 10IAITEPN

BapuTtnTa o€ oTPATNYIKEG ETAIPIKNAG KOIVWVIKAG £UBUVNG.

Oa Tpétel va dnuioupynBei €va KA pECa OTO OTTOI0 N KATAPYNON MIOG OeIpdg
TTPOIOVTWYV OXI MOVO gival aTTOdeKTA AAAG gival Kal KATI TTOU UTTooTnPideTal. AUCTUXWG
O€ TTOAAEG €TAIPEIEG N KATAPYNON MIAG €IOIKNG OEIPAG TTPOIOVTWY Eival TTI0 SUOKOAN atrd
TNV KaBiépwon piag véag. Autd oupBaivel yia TToANOUG Adyoug. Or pavatlep PTTopEi va
NV Ol10B€Touv TIG BIAdIKOCIEG €KEIVEG TTOU OTTAITOUVTAI YIO VA agloAoyrjoouv Tnv
atrodoTIKOTNTA KABe €I0IKAG O€lpdg TrpoidvTwy. EmmpdoBera, pmopei va pnv
gMTTIOTEVOVTAI TN SUVATOTNTA TWV VEWV TTPOIOVTWY Va auérnoouv TI TTwANoeIg. MTTopei
va TTIOTEVOUV OTI JIa €10IKH O€Ipd TTPOIOVTWY OEV TTPETTEI VA KATApynOei agou JePIKOi
TEAATEG OuveyxiCouv va Tnv ayopalouv. MTtropei va Bewpouv onuavtikd 1oV pdAo
TTPOUNOEUTH TTOU TTPOCPEPEI OAOKANPN TNV OEIPA TWV TTPOIOVTWY. ETTiong ytropouv va
TOTEUOUV OTI N UAOTTOiNON aAAaywv OTn O€Ipd TTPOIOVTWY €gival SUOKOAGTEPN Kal TTIO
datravnpr ammd TNV aAAayn Twv GAAWV OTOIXEIWV TOU UEIYUOTOG PAPKETIVYK. TEAOG,
MTTOPEI VO TOuG OeAeACEl N EUKOAIO PE TNV OTTOIO PTTOPOUV va XPnoigoTToinBouv Ta

XPAMATA € GAAEC HOPPEC TTPOWONONS TWV TTPoidvVTWY. '

2nueia ota otroia Ba diagopoTroigital To dIkG pag TTPOoIdV eival 0 oXedlaoudg Tou, O
OTT0ioG Ba €pxeTal QIAIKA va AvTIKATAOOTAOEl TOV UTTAPYXOVTA XWPIG EGWTEPIKES
dla@opoTroINoElg  OAG  TTpowBwvTag TNV XPNon aviaAAGKTIKAG — OIKOAOYIKNG
OUOKEUOOiag o€ TTapouolo oxediaoud ue TNV TaAaidTepn cuokeuaaoia. ETriong eival kai
n Ol0QOPETIK OTAoN Tou idlou Tou TIPOIOVTOG aAAd kai Tng AVON aTtrévavti oTo

TEPIBAAAOV KOl OTNV TTPOCTACIA TOU.

'3 Harvard business review, John A. Quelch & David Kenny, 2002, Harvard Business review yia tnv
AIAXEIPIZH EMIMOPIKHZ EMQNYMIAZ, Harvard business school press oeA. 124.
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¢) Tunuatotroinon Ayopdg

YTTapxouV TPEIG BACIKEG TTPOUTTOBETEIG THNUATOTTOINONG TNG ayopdg, €101 TTOU O KAOE

KATOVOAWTAG va PNV QvTIMETWTTICETAl oav PIa OIaQOPETIKY ayopd, aAAd ouTe Kal ol

KAaTavaAwTEéS va BewpouvTal oav pia eviaia ayopd. O1 TTpoUTToB£0¢€IC QUTEG gival:

H duvartotnta HETPNONG TOU KOIVOU XOPAKTNPIOTIKOU. AnAadr va gival duvarr n
TTOOOTIKOTTIOINON TOU TUAMATOG TNG QYyopdg, TIoU €XEl VA OUYKEKPIUEVO
xapaktnpioTikd. [lx. H pérpnon Jtmopei va avagépetal eite oe aplOud
VOIKOKUPIWV, EITE O€ TTOOOTNTEG.

H duvatdtnTa epapuoyng eviaiag ToNITIKAG marketing. AnAadr va gival duvaTh n
TIPOCEYYION TOU OUYKEKPIUEVOU TUANOTOG KAl N CUYKEVTPWON TWV TTPOCTTABEIWY
Tou Marketing ¢’ autdé. H tpooéyyion dev gival Tavia eUkoAn — Adyw Tng
MEYAANG £KTAONG TWV XAPAKTNPIOTIKWY TG ayopdg.

To pé€yeBog Tou TUANATOG AYOPAg va €ival TETOIO, WOTE OIKOVOMIKA OIKAIOAOYEITAI
n dIAPOPETIKN PeTaxEipion. AnAadr, a@ou UETPOOUUE TO OUYKEKPIMEVO TUAMO
NG ayopdg, Ba TTPETTEl va To agloAoyriooupe. Me dAAa Adyia va eKTIMACOUUE TNV
otoudaidTNTA 1 aTTOdOTIKOTNTA, TTOU Ba €XEl yIa TNV ETTIXEIPNON TO TUAMA TNG

ayopdc.™

To TTPo@iA TWV KaTavoOAWTWYV givai:

rewypa@Ika:

MeWypa@IKA TO TTEDIO TWV KATAVOAWTWY TNG AvOon ETTEKTEIVETAI O€ EKATO XWPEG.
Av kal TO Ociypa Tou €xoupe €TAEEEl ammd Tnv €peuva  ayopdg TTou
TTPAYMATOTTOINCAKE TTEPIOPICETAl OTNV ATTIKA) Ba PTTOPOUCE va ATTOTEAETEl TNV
apxn yia TNV JEAETN TNG EUPUTEPNG AYOPAGS, eVvw TTAPAAANAa pag divel To OTiypa
TNG ETTOXNG ATTEVAVTI OTNV OIKOAOYIKI) CUVEIONCN TWV ETAIPEIWV.

O mANnBuoubg oTOX0G pag duvaral va gival Ta 300 EKATOPPUPIA KATAVOAWTWY O€

OAGKANPO TOV KOOHO PEOA OTTO TO IKTUO TWV S EKATOUHUPIWY AVTITIPOCWTTWV.

' Marketing manual, Future Business School
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e ApxIKa Ba kivnBoupe o€ PBACIKEG AYOPEG OTOXOUG CEKIVWVTAG EVOEXONEVWIG EITE
ammd Tnv EupwTrn €ite ammd tnv AuepIKn TTPOTOU €TTEKTABOUUE TTavToU. 'ETOl n
TTOpEia TOU TTPOIOVTOG Ba PTTOPEI VO UTTOAOYIOTEI KAAUTEPA KAl VO POG TTAPEXEI

METPAOIYQ aTTOTEAEOUATA.

Anuoypa@Ika:

e [uvaikeg (apxika)

e HAKKia 25 — 34 e1wv (TT0000TO 75%) KOl 0 PIKPOTEPO TTOCOOTO AVW Twv 45
ETWV (25%).

e O1 KatavaAwTéG eival atmdé@oITol PETOAUKEIOKAS 1 avwTepng MOpYwong o€
TT0000TO 75% (25% cival ammogoitol IEK i KoAAeyiwv, 25% atrogoitol AEI kai
25% KATOXOI METATITUXIOKOU TITAOU).

e O1 evAIkeG pEoOI KATAVOAWTEG €Xouv €va €100dnua TNG Tagewg péxpl 1000€

pNVvidiwg, ye TooooTo 50%.
MapayovTeg ZUPTTEPIPOPAG / YUXOYPAPIKN THNUATOTTOINON

2TIG MEPEG MOAG TA WUXOYPAPIKA KPITAPIA XPNOIUOTTOIOUVTAl OAO KAl TTEPICOOTEPO, MNapd
TO YEYOVOG OTI N TTANPOPOPIa TTOU ATTAITEITAI VIO TNV XPAON TOUG UTTOPEI va CUAAEXOEI
MOVO dlauéoou  TTPpWTOYEVOUG  €peuvag. EtmavelAnuuéva  €xel  dlamoTwoel  oTi
KATOVOAWTEG ME TO i0I0 YEWYPOQPIKO Kal dnuoypa@ikd TTPOo@iA TTapoucidlouv

SIAQOPETIKF AYOPACTIKY GUPTTEPIPOPA. ™

e O KatavoAwTég / oTOXO0I £XOUV QyopdoEl €iTE yia TOUG idlIOUG €iTe wg dwpo
apwpaTa Toug TEAEUTAIOUG PRveES. Evw ayopddouv apwuarta TTEPITIOU Pia gopda
KAO¢ Tpipnvo.

e =o0d¢eUouv TTEPi Ta 35€ yia KABe dpwua evw 10 50 % Ba pTTOPOUCE VO LOOEWEI
KAl TTEPICCOTEPA XPruaTa.

e ’'Exouv oikoAoyikr)y cuveidnon kai life style, yeyovég tmou Ba emrnpéale tnv

emAoy) €vOG  «OIKOAOYIKOU» apwuatog. Ta  TrepIBAAMOVTIKA  KPITAPIX

1 Mérpog MaAAiapng & Mdapiog Tadykag, 2008, Eicaywyn oto Marketing, Marketing |, EAANVIKG AvoixTéd
MavetmoTAyio.
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EMOAVIOTNKAV WG ONUAVTIKOTEPA ATTO TA TTAPAOOCIAKA AYOPAOTIKA KPITHPIX
(Mu kar TroIéTNTA) ammd TNV TALlown@ia Tou OciypaTog, 60ov agopd Tnv
ayopaoTIKA atTdégacn yia Apwa.

e H otdon amévavt oTnV avakukAwaorn dgv eTnPeAleTal atrd 10 GUAO, TNV NAIKIQ,

TNV NOPPWON A TO €1I00dNUA.

H eTaipik Kolvwvikf €uBuvn €ival TTAéOV pIa TTPAYMOTIKOTNTA TTOU ayyilel OAEC TIG
ouyxpoveg etaipeieg TG €mmoxns. O1 Mohr, Webb & Harris £€xouv dwoel Tov opiouoé Tou
KOIVWVIKA UTTEUBUVOU KaTavaAwTr « EKeEivog o karavaAwrhi¢ mou Baadilel Tnv ammokTnon,
xpnon kai 61d6son Twv TTEOIOVIWY TTavw OTnv emBuuia va eAaxIOTOTTOINCEl TIC
EMPAABEIC OUVETTEIEG Kal va LEYIOTOTTOINCEl TIC ETTWQEAEIC EMIOPATEIC TTAVW OTNV
koivwviax», (Mohr, Webb & Harris, 2001).

O1 oUyxpovol KATaVOAWTEG ETTNPEACOVTAI CNPAVTIKA ATTO TPEIG KUPIEG OUVIOTWOEG :

v' TMNpooTacia Tou TrepIBAAAovVTOG

<

MpooTacia Twv avepwITIVWV SIKAIWPATWY

v' TpooTagia Twv SIKAIWHPATWY TwV JWwV.

d) “Positioning: H To1T06£THON TOU TTPOIOVTOS OTO UUAAO TOU KatavaAwrn.”
A6 Tn OTIYM TIOU MIO ETAIPEIQ  aTTOQACicEl Trola  OTPaATnyIKh oTdxeuong Ba
akKoAouBnoel, To €TTOPEVO Briua €ival va TTpoodlopicel TTola BEon BEAEl va KATAKTACEI
Méoa oTnv ayopd. H totroBEtnon kai n Béon piog eTaipeiag Kal evog TTPoidvTog OTNV
Qyopd CUUTTITITOUV PE TNV BE0N TTOU KATEXOUV N €TTIXEIPNON KAl TO TTPOIGV OTO PHUAAO
TOU KOTAVOAWTI O0€ OXEON ME TA QVTAYWVIOTIKA TTPoIovTa. H €mITUXAg TOTTOBETNON TOU

TIPOIOVTOG OTO JUAAOG TOU KATAVOAWTH e€apTaTal OTTO:

e Tn dnuioupyia avegitnANG Kal I0XUPNG EIKOVAG — ZTNV TTPOKEIYEVN TTEPITITWON N
eikdva TnNG oeipdg Avon Fragrance kai €101kOTEPa TO dpwua Avon Célébre Green
Edition, 6TTwg TTpdKeITal va ovoudoouue TN vEa EKOOXN.

e Tnv dnuioupyia adiau@IoBATNTNG Kal {eKABapNG €IKOvag. — =ekABApo Prvupa
OIKOAOYIKOU XOpaKTAPA.
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Tn Onuioupyia pIAG EIKOVAG <<§£xwp|oT|‘]g»16 - ZEXWPIOTA OUoKeuaoia ME
avTOAAQGKTIKO, OuoKeuooia Paoiopévn  OTnV  OIKOAOYIKAy  ouveidnon Twv
katavaAwTwyv. Avon Célebre Green Edition, BéAovtag 181aiTepa va TOViOOUUE

TOV «TTPACIVO» XAPAKTAPA TOU APpWHATOG.

O1 kaTavaAwTéG «BopBapdifovraly atro e€TMAOYEG TTPOIOVTWY Kal pnvuupata marketing

YEYOVOG TTOU TOUG 0ONYEi va €XOUV XWPO OTO JUAAS TOUG UOVO yIa Ta TTPOIOVTA Kal TIG

UTTNPECIEC EKEIVEG TTOU TTAPEXOUV UOVOADBIKEG AUCEIG O0€ TTPORARUATA 1] AVAYKES TTOU OEV

«avTigeTWTTICoVTal» AdN a1Td GAAQ, AON UTTAPXOVTA TTPOIOVTA.

MNa va TpoodIopicoupE TNV TOTTOBETNON TOU TTPOIGVTOG OTNV ayopd Ba TTPETTEL:

Na 1TTpoodIopicouue TTOI0G TUTTOG KATAVOAWTH XPEIGZeTal Kal ETTIBUMPEI uOvo TO
TIPOIOV 0AG OTNV ayopd.

o 2TNV OUYKEKPINEVN TrepiTTTwon Ba ameubuvBouue 1600 OTOUG 1RdN
UTTAPXOVTEG  KATAVOAWTEG Avon, pia kKal amo  To  deiyya oG
avTIAauBavopacTe OTI OAoI EVBIOPEPOVTAI VIO TNV OIKOAOYIKI) CUCKEUQTIQ,
oA\d kal va Trpooeyyioouue emiTTAéov TTEAGTEG, Baociopévn O QUTAV
aKPIBWG TNV 1I81IAITEPOTNTA, TNV TTPACIVN £€KOOON TOU OPWHATOS UAG.

Na €TTIKOIVWVAOOUUE TNV dIaQOPOTIoiNCN TOU TTPOIOVTOG OAG ATTO TNV UTTOAOITTN
ayopd.

o To Avon Célébre Green Edition, diagopoTroigiTal akpIBwS OTO CNUEIO TNG
OIKOAOYIKING OUOKEUAOiag Tou, OTNPICOVTOG TO QVIAYWVIOTIKO TOUu
TIAEOVEKTNUA OTOV «TTPACIVO» XAPOKTH PO TOU.

Na kepdiooupe pia povadiky Béon TNG TTPOCPOPAG PAg OTNV ayopd Kal OTO
MUQAG TOU KOTAVOAWTH.

o Me Tnv ouvexwg au&avouevn OIKOAOYIKI) VOOTPOTTIA TWV KATAVOAWTWY,
OTOXEUOUWPE OTNV dnuioupyia evog TTANPOUG AVOKUKAWOIUOU APWHOTOGC,
QINKO  atrévavtl  oto  TEPIBAANovV, peE TNV duvartoTnTa  XPrRong

QAVTAAAQKTIKOU OTNV CUCKEUATIa TOU.

16 Mérpog MaAAiapng & Mdapiog Tadykag, 2008, Eicaywyn oto Marketing, Marketing |, EAANVIKG AvoixTd
MavetmoTAyio.
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e Na dpdooupe TO00 KAAd, £€T01 WOTE KAVEVAG AVTAYWVIOTAG VA YNV PTTOPEI va
avTaywvIoTEl R dlaTapatel TN Béon Tou TpoidvTog pag.'’

o Oa Tpémel va eKPETOAAEUTOUHPE OTPATNYIKA TO TEPAOTIO  BIKTUO
QVTITIPOOWTIWV TNG Avon yIa TNV ATTOKTNON TOU HEYOAUTEPOU HEPIDIOU
otnv ayopd. Q¢ TTPwTOTTOPOI, HIa Kal Ba €igaoTe o1 TTpwTol TTou Ba
dokiydoouphe KATI avaAoyo, OTOV KAAOO Twv atTeudeiag TTwANoCEwy,
OIEKOIKOUME €K TWV TTPAYUATWY TO ONUAVTIKOTEPO PEPIDIO. ZTO HUAAS TOU
KaravaAwTl Ba €igaoTe O TTPWTOI TTOU KAvaPe KATI avTtioTtoixo. ‘ETol
OKOUA KAl av akoAouBrjoouv TO TTapAadelyua Jag Ki AAAOI avTaywvVIoTEG,

Ba CUVEXICOUHE VO KOTEXOUUE TO PEYAAUTEPO PEPidIO.®

MNa TRV ToTmoBéTNON ToUug 0TV EAANVIKA apxIkd ayopd, Ba cuvdudoouue TNV oUAAoyn
TWV TTOAAIOTEPWY OUCKEUOOIWV HE TNV TIAPOUCIiacn TnG VEOG OUCKEUQOIAG TwV
QPWHATWY Kal TNV Xprion avraAAakTikwy. Eival onuavtikd va TTpoTpETTOUNE TOUG
TEAATEG OTIG EUTTEIPIEG dNMUIOUPYIAG MAPKAG. ZUYKEKPIMEVA, N TTOPOXN EKTETAPEVNG
TTANPOPOPNONG, €IBIKOTEPA WE TNV PonBeia Twv dIa@NUICTIKWY PECWYV, OEV UTTOPEI va
BewpnBei 10GEIa YE TOV AVTIKTUTTO TTOU £XOUV Ol TTPOCWTTIKEG EUTTEIPIEG TWV TTEAATWV
atro TNV pdpka. Tpavrayxtd Tapdadeiyua amoTeAei n etaipeia Body Shop kai n avaueign

TWV TTEAATWYV TNG ETAIPEIAG OE KOIVWVIKOU XAPOKTIPA EKONAWOEIG.

O1 egutreipieg auTtég dnuioupyouv pIa oX€on n oTtroia dev oTaPaTAEl POVO OTnv
aQOCiwaon TToU ONUIOUPYEITAI ATTO KATTOIO QVTIKEIYEVIKN agIoOAOynon Tng agiag piag
népkag.™

‘ET01 Ba TTpéTTE
e Na evepyoTTOINCOUPE OAES TIC QVTITIPOCWTTOUG TNG Avon OTO VO TTPOTPEWOUV TIG
UTTOAOITTEG TTEAATIOOEG OTNV AVAKUKAWON TWV TTAAAIOTEPWY CUOKEUATIWV TWV

apwuatwy Avon.

v Branding for Dummies, Bill Chiaravalle, Barbara Findley Schenck, 2007, Wiley Publishing.

'® Kam oav Ta Post it. Akopa kI av ayopdloupe GAAN udpKa auTOKOAANTWY ONUEILOEWV, Ta ¢nTdue
mavta wg “Post it”

¥ Harvard business review , Erich Joachimstahler, David A. Aaker, 2002, Harvard Business review yia
Tnv AIAXEIPIZH EMIMNOPIKHZ EMQNYMIAZ, Harvard business school press
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«Pépre TNV maAiad oa¢ ouokeuacia Avon Preserve 1) Celebre kai ayopdote 10
ayamrnuévo oag apwua 50% @Onvorepax», Ba PTTopouoe va gival £va oUCIWOES
TIPOTPETITIKO YAvVUUA.

e O1 eAdTEG TTOU €ival QQOCIWPEVOI O€ KATTOIO TTPOIOV TTOU KATAPYEITAI, TTPETTEI
va 1TeI0000Vv va oTpa@ouV TTPOG £va UTTOKATACTATO TTPOIOV.

e [Ipoo@opd £va KOUTTOVI TTOU KAVElI EKTTTWON OXI YOVO yIia TO UTTO KATAPYNnon

TTPOidV, aAAd Kal yia To uTToKaTdoTaro.?’

H etaipegia €xel wg oTpaTnyIK TNV TTPOWONON TWV CEIPWY TNG YECA ATTO KAPTTAVIEG
OIGPKEING TPIWV EROOUAdWY N KABE pia. EmTTpooBeTa emAéyel TNV TTpowONoN TWV UTTO
Katdpynon TTPOIOVTWY HE €I0IKN EKTITWON KAl CAPAVON «TEAEUTAIA KOAUTTAVIO TTOU
eM@avieTal». To KOOTOG TNG KATAPYNONG VOGS TTPOIOVTOG TTEPIAAUBAVEI TNV ATTOPPIYN
TWV TIPWTWV UAWYV, Ta NUIETOIMA TTPOIOVTA, KOl Ta OTToBéuaTta TTou TTPETTEl VA
dlateBouv. Me Tov Treplopioud oTnv aAAayry uévo TG CUCKEUQOIAg Kal TV diatrpnon

QuTOU KOBeauToU TOU TTPOIOVTOG EEOIKOVOUOUUE ONUAVTIKO JEPOG TOU KOOTOUG.

Eival TTOAU onuavTiKr n evEPYOTTOINON KAl UTTOOTAPIEN TWV AVTITIPOCWTTWY KATA TNV

TOTTOB£TNON TOU TTPOIGVTOG OTNV AYopPd.
e) SW.O.T. Analysis

H ak6Aoubn SWOT avdAuon deixvel Ta TTAEOVEKTAPATA Kal TIC adUVAUIEG TNG ETAIPEIAG
AVON kal TTepIypAa®el TIG EUKAIPIEG KAI TIG ATTEIAEG TTOU QVTIMETWTTICEI N Avon. ZKOTTOG
TNG avAAuong autig €ival va pag Bondroel va KATAOTPWOOUMPE Eva TTPOYPAMMHO
marketing pe €QIKTOUG OTOXOUG Kal ATTOBOTIKEG OTpaTnyIKES. Eivalr yia ouvoywn Ttou
eEAEyXou TTOU KAvouude OTnv eTaipgia kal Oivel €u@acn ota OuvaTtd OTOoIXEia Kal
TTOPAYOVTEG EVTOG TNG ETAIPEIAG, KABWG KAl OTIG AdUVAMIEG TNG, OUYKPIVOVTOG TA PE TA
QVTIOTOIXO TWV AVTAYWVIOTWYV KAl HE TOUG KUPIOTEPOUG KIVOUVOUG I KAl EUKAIPIEG, TTOU

TTapoucidlovTal oTo TTEPIBAAAOV, EKTOG TNG ETAIPEING.

% Harvard business review , 2002, Harvard Business review yia Tnv AIAXEIPIZH EMITOPIKHZ
EMQNYMIAZ, John A. Quelch & David Kenny, Harvard business school press oeA. 125
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STRENGTHS (AYNAMEIZ)

Makpdxpovn TTapoudia TnG £TAIPEIOG OTNV TTAYKOOMIA ayopd Twv aTtTeudeiag
TTWAROEWV.

AigeBvr) dApN TnG eTaupeiag

AvayvwpioIudTnTa TNG EUTTOPIKAG ETTWVUHIAG.

‘Epeuva kal yvwon mng ayopdg.

2£BA0PO OOUG KATAVOAWTEG

AigBvAg duvaun oTnv atreubeiag TTWANoN

loTopikr) dUvaun oTtov KAGdO

WEAKNESSES (AAYNAMIEZ)

Aev uTTApxEl OTOXEUOUEVN OTpaTnyik marketing 1600 o¢ eTTiTTEdO TTPOIOVTWYV
0600 Kal o€ TiTTedo TTpowbnong.

Mapouoialetar aduvayia dIATAPNONG TWV AVTITTIPOCWTIWY KAl YEVIKOTEPA TOU
OUVAMIKOU TWV TTWANTWV.

Aduvapia oTnv €EUTTNPETNON TWV TTEAATWV.

Atrog¢évwan atrd TIG aAAayEG TNG ayopdc.

H etaipgia @avtalel o€ TTOAOUG KATAVOAWTEG OXETIKA ATTAPXAIWMEVN, EVW

OPKETOI TNV BEWPOUV TNV €TAIPEIQ TTOU ATTEUBUVETAI OE PEYAAUTEPES NAIKIEG.

OPPORTUNITIES (EYKAIPIEZ)

2UMMETOXN O€ MIa ayopd ETOIUN YIO KATI KAIVOUPYIO Kal dIAPOPETIKO.
[MAcovékTnua Ba atroTeAEoEl N 0IKOAOYIKA d1A0TACN TNG OCUOKEUAOIAG.

XapnAd kboTOG dIATNPWVTAG MEPOG TNG TTOAAIOTEPNG OUOKEUAOIOG Kal auTd
KaBeauTod TO TTPOIGV.

AieBvAg TTapoucia otnv ayopd PEOW €vOG TTAYKOOUIOU OIKTUOU TTWANTWYV HE
KOIVO Opapa Kal TOKTIKI.

AuvatoTnTa €TTEKTAONG TWV KAVOAIWY BIAVOUNG (TTEPITITEPA AIAVIKNAG TTWANONG

o€ emAeypéva onpeia, shop in shop)?'.

2 ‘HONn n Avon gvavTia oTnv TOKTIKA TNG £€Xel dnPIoupynoel KataoTiuaTta Alavikrig otnv Kiva, Pe oAU
MEYAAn emTuyia. TéTola kataoTApaTta Oev yvwpioav avlnon ot Hvwpuéveg TMoAmeieg, otav
QOKIJAOoTAKAV.
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e Juvepyooia PeE AAAEG HPEYAAEG €TAIPEIEG yIa TTPOWONON TWV TIPOIOVIWY (OTO
TTapeABOV n Avon €xel ouvepyaoTei ye Tnv Mattel yia Tnv d1dBeon TNG KOUKAQG

Barbie o€ éva €161kd povTéAo €18IK& oxedIaoPEVo yia auTh).

THREATS (AlMNEIAEZY)

e MeAAOVTIKOG Kal TTIBaVOS avTaywvIiouOg atTod TIG UTTOAOITTES £TAIPEIEG TOU KAGDOU
TToU Ba BeArjcouv va akoAoUBrCouUV TO TTAPABEIYUA.

e OIKOVOUIKEG DIOKUNAVOEIG OTNV OIKOVOMIa TNG ayopds Kal TG XWEAg WTTOPED va
eTnpedoouyv TIG TTWAACEIS (BA. OIKOVOMIKN Upean).

e AIOKUPAVOEIG OTA dNUOYPOPIKA OTOIXEIO UTTOPEI VA ETTNPEACOUV TIC TTWARCEIG
(METOKIVAOEIC TTWANTWYV Kal TTEAATWV) Kal KaBuoTépnon yia Tnv €K véou
ETTEKTAON TTEAATOAOYIOU.

e O1 gpyaldueveg yuvaikeg dev dlaBETOUV TTOAU XpOVOo (EuKalpia: TTPOCEYYIoN OTOV
EPYOAOIOKO XWPO OTTOU AUTO €ival EPIKTO).

e T[IONITIOTIKEG KOl KOIVWVIKEG OIOPOPEG METAEU TWV XWPWV TNG TTayKOOUIOG
ayopdc.

e Texvoloyia kal €¢ENIEN TTOU av dev dlayvwoBei ouvTopa n eTAIPEIQ PTTOPET va

Bpebei TTiow.
f) Meiypa Marketing

e [lpoidv
210 diaypaupa 14, utropoUpEe va CeEXWPIOOUPE TA ETTITTEDA OTA XAPOKTNPIOTIKA TOU
TrpoidvTog (Kottler et al., 1996, 0.546). To Bacikd Tpoidv (core product) gival n Baoikni
WOEAEIA, O KUpIoG AOYOG yia Tov OTToio 0 ayopaoTAg TTpofaivel otnv ayopd. To
Tpaypatikd Tpoidv  (actual product) TrepIAapBdvel 6Aa Ta amTd KAl QUOIKA
XOPAKTNPIOTIKA Tou Trpoidviog. To Odieupupévo Tpoidv  (augmented product)

EVOWUATWVEI GAOUC TOUC UTTOAOITTOUS TTAPAYOVTES TTOU OAOKANPWVOUV TO TTPOoI6V.%

2 Mérpog MaAMiapng & Mdapiog Taodykag, 2008, Eicaywyr) oto Marketing, Marketing I, EAAnvIké AvoixTé
MavetmoTAyio.
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Mivaxag 1

Buouwr Qpérsia

Svoxevasia Towmra Stk
Enovopia Xapaxmpiotike

Tapadoon Eyyonon
Zovripnon

o Ovoua

Avon Fragrance. Ytotmpoiév: Celebre, mpooBéTovtag tnv epunveuTikn €TiIkETa Green
Edition.”® ‘Etol n eidikfj ékdoon Oa Tpocdiopilel TNV TOUTATNTA TNG OTEAVOVTOC
TTOPAAANAQ TO privupa OTI TO TTPOIGV TTOU EP@AVICETAI Eival oav TNV apXIK HAPKA aAAG

ME TTPOCBIOPIoUEVN «TTPACIVNY (OIKOAOYIKHA) TAUTOTNTA.

o MoiétnTa

MNa va unv Eepuyoupe o€ KOOTOG UTTOPOUME VO TTOPAMPEIVOUNE OTNV idla cuoTaTIKr dOouN
TOU TTPOIGVTOG TrepIOPICOVTAG TNV TTAPAUETPOTIOINCN TOU TIPOIOVIOG HAG YIa TNV
ETTAVATOTTOBETNON TOU GTNV ayopd YOVO OTnV CUCKEUATia TOU.

Me Tov Tpocdioplopd woTdo0o «green edition» KATAPEPVOUUE VA TTEPACOUME TO

MAVUMQ OTI TO TTPOIGV Yag gival o€ TTOIOTATA idI0 PE TO ATTOCUPOPEVO TTPOIOV.

2 MoAU kaAG ATTOTEAEOUATA UTTOPET VO QEPOUV EPUNVEUTIKEG ETIKETEGH OTTWG €10IKA €KOOON, AVWTEPN
KAGON, €TTayyeAMATIKA TTOIOTATA, XPUoH 1N TTAATIvEVIQ KaTnyopia, €1dIKoTEpa OTavV TA TTPOIOVTA QUTA
TTwAoUvTal og UYnAA TIUA. AUTEG OI «ETIKETEG» OTEAVOUV TO Prjvupa OTI TO TTPOIGV TTOU TTPWTOEPPaVIETal
o€ MIO avwTepn ayopd egival cav TN uNTPIKA udapka, aAAd aioBntd kaAutepo. Ta oivotrolgia
XPNOIMOTTOIOUV ETIKETEG OTTWG IBIWTIKA TTAPAYwWYr, XPUonH TTapaywyn A Tepiopioyévn €kdoon yia va
KOTAKTAOOUV TO avwTePO AKPO Hiag ayopdgs. Harvard business review, David A. Aaker, 2002, Harvard
Business review yia v AIAXEIPIZH EMIMOPIKHEZ EMQNYMIAZ, Harvard business school press,
0eA.97
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o Eyyunon

H Avon akoAouBei pia «trayiwuévny TTAEOV TOKTIKA Ta TEAEUTaia Xpdvia, divoviag 0Toug
KATOVOAWTEG TNV duvaToOTATA ETTIOTPOPNG TWV TTPOIOVIWY O€ TIEPITITWON TToU Ogv
Meivouv IkavoTtToinuévol. 'ETal n Avon TTapéxXel TNV aTTapaitnTa €yyunon TTPoiovTog,

OUMTTANPWVOVTAG TNV TAUTOTATA QUTOU.

o 2UoKeuaoia

Alatnpeital N €EWTEPIKI CUOKEUaoia (KOUTi), JE BIAQOPOTTOINCN OTNV ETTWVUMIa yia va
TpooTeBei n ekdoxn “Green Edition” kai 10 véo eikaoTikd TTou Ba dexTEl TO VEO
MTTOUKGAI TOU QpWHATOG.

To JTTOUKAAI Ba aTtroTeAei TNV TTapaueTpoTtroinuévn €kOOX TOou TTPOnyoUuEVOU
apwuatog, ue Paoikn diagopd TV duvaTtdTnTa XENAONS AVTOAAOGKTIKOU, HE €UKOAN
aQAipeCn TOU WEKACTHPA KAl TOTTOBETNON TOU OTO VEO (AVTOAAOKTIKO) UTTOUKAAL. To
TTOAQIOTEPO UTTOUKAAI Ba ETTIOTPEPETAI OTNV ETAIPEIN VIO AVAKUKAWON Kal Ba TTapéxeTal

EKTTTWTIKO KOUTTOVI YIA TV Ayopd TOU VEOU APWHATOG.

o ©éon otnv oeipd

To Célébre autr) Tn oTiyun €xel 10 28.57 % oT0 deiyha TNG £pEUvVAg POG. ZTOXOG Hag
gival n emavartotroBETnon Tou otnv o€ipd Avon Fragrance oTnv véa Tou OUVOUIKA Kal
«OIKOAOYIKH» €KOOXI], TTPOCOOKWVTAG va OIEKDIKAOEl akoua kal 10 35-45%, kai va
ATTOTEAECEl TO EvAUOHA YId TNV METETTEITA  TTAPAUETPOTIOINCN TWV  UTTOAOITTWV

ApWHATWYV TNG OEIPAG.

e TiyoAdynon

H miun €ival 1o JovadIkd OTOIXEIO TOU HEIYUOTOG HAPKETIVYK TOU OTTOioU 0 KaBopioudg
Kal n dlaxeipion €XOuv AUECO QTTOTEAECUA yIa TNV dnuIoupyia €00dWV. XTOXOG TNG
TIWOAOYNONG Ba TTPETTEN va gival N avalntnon €KEivnNG TNG TIMNAG TTOU PEYICTOTIOIE TNV
IKOVOTTOINON TTWANTWYV KAl TTEAATWV.

H ¢{AtTnon amd Toug ayopaoTéG KAl OIKOVOMPIKEG TOug OuvaTtdTnTeG KaBopidouv TO

AvWTATO OPIO TNG TIUAG TTOU MTTOPEI va €TMITEUXOEl, eV TO UYWPOG TOU KOOTOUG HaAG
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Ocixvel TO XaunNAGTEPO OpI0 TIUAG TTOU €ival dlaTeBeIuévn va atrodeXTEN n ETTIXEipNON.

2NMaVTIKG  €TTIONG  OTOIXEIO  OTTOTEAEI

0O QVTOywVIOUOG, KaBWwG o1 TIUEG Twv

QAVTAYWVIOTIKWYV TTPOIOVTWY ouvhBwg (0xI TTavTa) gival éva onueio avagopds 10 OTT0io

BpiokeTal avaueoa ota dUO AKpPA.

MapdAAnAa, GAAoI TTAPAYOVTEG TTOU PTTOPOUV VA ETTNPEACOUV TNV TIMOAGYNON Eival TO

€UPUTEPO OIKOVOUIKO KAIO KaBWG €TTioNg Kal N vopobeaia.®*

o ApPXIKA TIUN

QTTOKAEIOTIKA opwuma
UE 0EPA OTAP

Spotfight

lpupa o Empiyu

:§1 3-8

£28,50

Ewova 1

Eivai  1TTOAU  onuavtiké  TTpOTOU
TIPOXWPNAOOUPE OTNV TIMOAGYNON va
doupe TO €UPOG TWV TIHWV TwV
apwpdatwyv NG Avon , KaBwg £TTiong
Kal TV TIUA TTou Ba emmBupoUucauE yia
TO ETTAVATOTTIOBETNUEVO POG TTPOIGV,
OAG  Kal  yia TNV avTOAAOKTIK

OUOKEUOOIa TOU.

Emmpdobera, Ba  mpémel  va
TTPOXWPNOOUPE OTNV €loaywyry Tou
apwpaTtog otV ayopd, PEOow TNG

MTTPOCOUPAG TTOU ATTEUBUVETAI OTIC AVTITIPOOWTTOUG (€18IKI) PTTPOCOUPA HE EIBIKEG

TIUEG KAl TIUEG YVWPIMIEG OE TTPOIOVTA TTOU TIPOKEITAI VO TPEEOUV OE E€PXOMEVEG

KAuTTAvieg). MNapdAAnAa otnv kautravia €100dou Tou véou apwpartog Célébre, Ba

UTTAPXEI Kl YVWOTO CNUEIO ETTAVW OTNV UTTPOCOUPA UE «APWHATIOUEVN TTEPIOXN», £TOI

woTe va Ookiyalouv O6Aol To dpwua TTou OIATIBETAI OTNV ayopd HE TN VvEA TOu

OUOKEeUOOia.

24 Mérpog MaAAiapng & Mdapiog Tadykag, 2008, Eicaywyn oto Marketing, Marketing |, EAANVIKG AvoixTd

MavetmoTAyio.
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2TV PITpocoupa Ba utrdpxouv Kal odnyie¢ avakUKAwong tng TaNIdg @IiaAng Tou

QPWHATOG, £TOI WOTE VA TTETUXOUV KOAUTEPN TIKI ayopdg Tou VEOU.

Mia KaAr apxIikn TIuA £l00dou Tou apwpatog ival €38,50, Evavti TG TTaAaIdTEPNG TTOU
nrav €35,60, kaBw¢ n véa @IGAn Ba eival amd avakukAwPEva UAIKG yeyovog TTou Ba
avePAoel OXETIKA TO KOOTOG. H véa avraAAaKTIKr) cuokeuacoia Ba diaTiOeTal oTnv TIPN
Twv €25.

o ExmTwoeig

H Avon ouvnBilel va TTpowBei Ta apwpaTa TNG HECA ATTO TIG KAPTTAVIEG TTOU CUVEXWG

TPEXOUV, TTPOCPEPOVTAG EIDIKEG TIMEG KAI EKTTTWOEIG OE AVTAYWVIOTIKEG TIMEG.

‘HONn amoé tnv TTpwTn KauTTavia €10000U ToU apwuatog Ba dla@nuIoTEl N avakUKAwON
TWV TTAAQIOTEPWY OUOKEUAOIWY, Yeyovog TTou Ba atodidel ékmTwon 30% oToug
TEAATEG Kal Ba d1abétel To TTpoidv o€ TIuR €27 (képdog €11,50), yia Toug evepyoug
OUPUETEXOVTEG OTNV avaKUKAwoN. To govo Ba £xouv va KAvouv gival va dWoouv oThv

QVTITTIPOOWTTO TOUG TO TTOAIO YTTOUKAAI TOU pWwHATOG TOUG.

little
white
dress

Eva yonreuTd piypa Aouhoudiay
e viTEC dmd paviapivi, yapdévio
3 wot haukd musk

nlnﬁgdn

Inavae
0l 15361-0

€21,30 |i

AQPO o Kpayidv Ultra Colour Rich, afiag€12,10

i wihBie dipanan Littia White Dress f Little Black Dress nolayopddere!

Ewova 2
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o Mpoo@opég

H Avon ouvnBilel avd TOKTEG XPOVIKEG TTEPIODOUG va TTPOWBEI Ta TTPOIGVTA TNG PHECW
TTPOCPOPWYV, CUVOUALOVTAG EOPTAOTIKEG TTEPIODOUG I EUTTOPIKEG YIOPTEG PE TNV KAOE

KQuTTavia 1ng.

Epwtikn Atuoopaipe
Avakaii J}u apwHaTa o
agpunvilouv To mi_Boq oac!

THOT DARA

T | 3. Apwponind Inpéu Tapaveds 1
tttle -~ - —
block Ayopdote to Apwpia & amoxkmijote 1 I"

; 5 I
dress PSR S SR e et YR (oupITAN PWPCTIKG TIPOIOV )G APECTKEIAG % \

oacevrnis AQPEAN! |

A Mava evspenB m

Ewova 3

‘ETo1 TO dpwpua Célebre atn véa «oIKOAOYIKN» TOU Cuokeuadia Ba dlaTiBeTal EKTITWON
MEXP! Kal 40 — 50%, ouvUTTAPYXOVTAG JE TNV UTTOAOITTN OIKOYEVEID APWHATWY TNG OEIPAG

Avon Fragrance.
o Opol TAnpwunig
OAa 1a mpoidvta Tng Avon ayopdlovtal Kal TTAnpwvovTal Je TV TTapaAaBi Toug atrod

ToV TTEAATN, cuvodeudueva aTrd amodeign Aiavikrng TTwAnong. QoTéco, n Avon TTOPEXE!
MIa EEXwPIOTA €yyunon yia Toug TeAdTeG TnNG. Edv dev peivouv ikavotroinuévol atmo
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KATTOIO TTPOIOV TNG, MTTOPOUV va TO AAAGEOUV 1 va TO ETTIOTPEWYOUV OE SIACTANA TPIWV

KAPTTAVIWY, CUUTTEPIAAUBAvVOPEVNG KAl TG KAUTTAVIAS ayopdg Tou.

e TotroBétnon

o Alavopun Kal KavaAia dlavoung
o KivnTpa yia Toug avTITipocWwITOUG
o Kpitipia yia Tnv agloAdynon tng diavoung
o TotroBeoia - Logistics
e [lpowBnon (AIDA)
o Alagpripion
o Anudoleg oxéoelg
o Mpoypdpuara Tpowbnong
o [MpoUTTOAOYIOHOG KAl OTOXO! TTWAROEWV

g) KavdAia Aiavoung

To BaoikdTepo kKavaAl diavoung Tng Avon gival Ol avTITTIPOOWTTOI TNG 0€ OAO TOV KOO O,
Ol OTTOIOlI LETTEPVOUV TA TTEVTEMIOI EKATOMMUPIA. H K&Be avTITpOowTTog €pXETAl OE
ateuBeiag €Ta@n PE TOUG TTEAATEG, TTOUAWVTAG Ta TTPOIOVTA Bacikd péoa amod TIg
MTTPOCOUPEG TNG ETAIPEIAG, Ol OTIOIEG KAl UTTOYPAUMi(ouv Ta véa TIpoiovTa  Kal
TIPOCPEPOUV DIOPOPETIKEG EKTTITWOEIG O KABE KapTravia. YTrd auTr) Tnv €vvola, n Kaoe
avTITTPOOWTIOG O CUVOUAOHO HE TNV PTTPOoOUPa TNG €KACTOTE KAUTTAVIOG Eival TO

«KaTdoTnua» Tng Avon.

H k&Be kaptravia diapkei Tpeig €fOopades. H kdBe avrimmpOowTrog OTEAVEL TNV
TTapayyeAia ¢ péow TnAe@wvou, Internet 1 Kal AUTOTTPOCWTIWG KOl KATOTIIV N
TTapayyeAia emegepyddetal atmmd 1o TOTIKO KEVTPO OIAVOMNG KAl ATTOOTEAAETAI TTIOW OTNV
AVTITIPOOWTIO PEOW  ETAIPEIWV  TAXUPETAPOPAGS. H avrimrpdowTtog Ttapadidel 1a
TIPOIOVTA OTOUG TTEAATEG KAl EICTTPATTEI TA XpripaTta. Me Tnv BorBeia Tng TexvoAoyiag n
Avon €xel dnuioupynoel EI0IKA TTPOYPAUMATA TTAPAKOAOUBNONG TWV TTAPAYYEAIWV.

2TIG Hvwpéveg TToNITeieg Kal o€ AANEG eTTIAEYUEVEG ayopEG o Avon SIaBETel Ta TTPoIdVTA
TNG OTNV ayopd Kal YEow OIAdIKTUAKWY KATAOTANATWY, YIa O00UG KATAVOAWTEG OEV

emOupouv va €pbouv ot emmapn ue pecdlovra /avrirpoowTto. O diadpacTikdg
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XOPAKTAPOG TOUu e-marketing e€mTPETTEl OTIC €TAIPEIEG va AvATITUEOUV OTEVOTEPEG
OXEOEIC Na TA PEAN TNG aAucidag dlavoung, aAAG Kal va PEIOoouV Ta KOOTN dIaVOUNRg

Kal VO QUEATOUV TNV TaxUTnTa ETTIKOIVWVIag Kal Tapadoong.?

H Avon e€dpeuel otnv Néa YOpKn Kal TTpowBdEi Ta TTpoidvTa TnNG OTIG YUVAIKEG HECA OTTO
€€1 TTEPIOXEC KAE10IG: Acia-Elpnvikdg, Kevtpiki kai AvaTtoAikry EupwTtrn, Kiva, Aativikn
Apepikn, Bopeia Apepiki kai Autikii EupwTtrn, Méon AvatoAr kai A@pikr. Aiatnpei
EMIXEIPNOEIG atreuBeiag TTwAAcewv o0c 69 xwpeg amd 10 2004. EmirAéov Twv
ateuBeiag TTwAAcewv n Avon cuvepydleTal Je ATTOKAEIOTIKA cupBOAaia diavoung Kal
TIVEUMATIKWY  OIKAIWHPATWY  0€  €mMTTAéov 48 YWpPeG PE  OeUTEPEUOVTA  KAVAAIQ
TTwAnoewv. H atreuBeiag diavour divel TRV duvaTtdtnTa oTnv Avon va €xel TOV TTANPN
éAeyxo TnG dlavoung. Map’ 6Aa autd kATl T€T0I0 Ciyoupa aveRAadel TO KOOTOG dldBeong

TWV TTPOIOVTWY, OXI OUWGS T60O0 TTou va aveBAalel o€ aTTayopeUTIKO BaBud Tnv TiuA TOud.
h) TpoutroAoyioudg TTWARCEWV

O T1poUTTOAOYIONOG Ba TTPETTEI va OTNPIXOEI TTAVW TNV TTPORAEWN TTOCWYV TTPOIOVTWYV
TTEPIMEVOUUE va TTOUANBOUV. ZTolXEia yia Tnv d1dBeon PTTOPOUNE va AVTACOUUE KOl
aTTo TIG ETMOTPEPOPEVEG CUOKEUATIEG, AAAG Kal ATTO TNV TTOPEia TOU TTPOIOVTOG OTOV
MEXPI TWPA KUKAO CWNG TOU KaI TNV PECT TTOOOTNTA TTWANCNG TV TTPOIOVTWYV. & KABE
TTEPITITWON Ba XpelaoTei va uttoAoyiocoupe TouAdxioTov 10% emmTTAéov augnon, Aoyw

TNG oTOXEUONEVNG TTPOoWBNONG aAAG Kal €va 10% emITTAéov WG aTTdBepa ao@aAciag.

i) ZTOXO! KAl XTPATNYIKEG

Eival TToAU onuavTiké yia TNV ETAIPEIA va TTETUXEI TOUG OTOXOUG TNG:

e [loidTnTa: To mpoidv TTou Ba emmAexBei dev TTpéTel va aAAd&el oe TToIdTNTA
(101G TTPOG TO XEIPOTEPO) O€ Kauia TePITTTwon. O kartavaAwTég BéAouv va
douv ayatrnuéva TTpoidvTa va eTTavEéPXovTal QUVOUIKA OTnV ayopd O€ VEEG
OIKOAOYIKEG ouokeuaoieg. Etriong dev emBupouv va {odéwouv xpruara o€
apwparta Tou dev Ba avratrokpivovtal oTnv AdN TTOAU KAAr TToI0TATA TRG Avon.

e Eco — friendly oxediaoudg. H ayopd £xel avaykn atrd OIKOAOYIKEG OUOKEUQOIEG

TTPOIOVTWYV EVW N KOIVWVIA PAG €XEI WPINACEI APKETA WOTE OXI ATTAG va dEXETAI

% Ta NEA MBA.Teuxoc 12
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TNV OIKOAOYIKA CUUTTEPIPOPA TWV ETAIPEIWY OAAG Kal va €TTIAEYEl QVAPETO OTIG
KAAUTEPEG OTPATNYIKEG KAl va ETTIOIWKEI TNV Ayopd TTPOIOVTWY QIAIKWYV ATTEVAVTI

oT1O TTEPIBAAAOV.

2AMEPQ TTEPIOOOTEPO aTTO KABE GAAN @Opd& oI KaTavaAwTéG AaAAGlouv PAPKES Kal
dokiydlouv TTpoidvTa TTOU OTO TTOPEABSOV dev eixav dokipdoel. O eTTEKTAOEIS OEIPAG
TTPOIOVTWY TTPOCTIAB0UV VA IKAVOTTOINOOUV TnV ETTIOUMIa yia KATI dIa@opeTIKO. Ol
MAPKETEP Ba ékavav KAAG av €BAeTTav Tov €auTtO TOUG WG BIOAOYO TTOU PEAETAEI TNV
eCENEN evog €idoug. EkTOG ammd Tn oTadiakn €GENIEN, «OIOKOTITOUEVN 100PPOTTION
UTTAPXEI KAl OTOV XWPEO TG OIKOAOYIaG Kal OTO XWPEO TOoU PAPKETIVYK. O BeauaTikég
aAayéG OTO TTEPIBAAAOV yivovTal Q@OpPMN Yia TTpaypatikd kartalyiopd aAAaywv. O
«PIOPAPKETEP» TTPETTEI VO EPEUVA OUVEXWGS TO TTIEPIBAANOV Kal TIGC ACAQEIEG TTOU
XapakTtnpifouv KABe TTANBUCPO, Kal va avaldntdel Oxl JOVO TIG OTABIOKEG WETAANAEEIG,
OAAQ Kal TOV KATAIYIOPO TwV aAAaywv. Av dgv PITTOPECEI N ETAIPEIN VA TTPOCAPPOCE! TN
OEIPA TWV TTPOIOVTWYV TNG O€ KATTOIO ATTO AUTOUG TOUG TUTTOU aAAQYWYV, KIVOUVEUEI UE
a@aviopuo. TEToleg akpIBwg TTEPIBAANOVTIKEG AAAAYEG HETABAANOUV OruEPA TN DUVAIKT)

TWV OUCKEUAOPEVWY TTPOIdVTWV. 2
j)  “EAgyxog kai TTpoTACEIS yIa TO JEAAOV.

2TV €peuva Hag E€XOUME YpnoldoTtroinoel éva JIKpd deiyua TG ayopdg yia va
eAéyCoupe TNV TTPOdIGBECcn auTAG TTAVWw OTNV TTOPEIa TNG OUYKEKPINEVNG OEIpdg
TPOIOVTWY. [lpoTEivOuPe TNV TTEPAITEPW MEAETN KAl TNV dIECaywyrn HIa euputePNG
€PEUVAG AYOPdG YIa TOV TTANPECTEPO KAl AKPIBEOTEPO TTPOCOIOPIOUS TWV KIVIIOEWV JAG

oTnv dIaXEipION TNG CUYKEKPIPEVNG EUTTOPIKNG ETTWVUNIAG.

v ©a XpeElaoTei va  ETTEKTEIVOUPE TNV €peuva  POg o€ éva  TTEPIOTOTEPO
QVTITTIPOOWTTIEUTIKO Ogiyya oTnv  uttoAoittn  EAAGSa, mmBavotara kal  OTIg
UTTOAOITTEG XWPES TNG EupwTTaikng ayopdg.

v Oa mpémel va emOIWEOUUE TNV €KTEVEDTEPN €pPeuva yia TNV WETPNON Kal

KATavonon ToU KOIVWVIKA Kal OIKOAOYIKA UTTEUBUVOU KATAVOAWTH.

% Harvard business review, 2002, Harvard Business review yia tv AIAXEIPIZH EMIMNOPIKHZ
EMQONYMIAZ, Harvard business school press aeA 134.
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v Evdexopévwg va trapakoAouBriooupe katd 1éco emnpedletal n otdon ToUu
KOIVWVIKA Kal OIKOAOYIKA UTTeUBuUvou KatavoAwTh KaTtd tTnv didpkela TnG Cwng

TOU ] KATW aTTO OUYKEKPIUEVEG OUVONKEG.
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7.1 AIadIKTUAKES avaQPOpPES

o g~ »Dh =

www.avoncosmetics.qr

www.marykay.com

WWW.yves-rocher.com

www.nutrimetics.qr

http://www.amway.qgr/

http://gr.oriflame.com/index.jhtml
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8.0 Appendix

8.1 EpwrnuaroAdyio tn¢ épsuvacg

1. ®UAo
1.1.Avtpag
1.2.Tuvaika
2. HAikia
2.1.15-24
2.2.25-34
2.3.35-44
2.4.45-54
2.5.55-
3. Emitredo Mopowong
3.1. YmoxpewTIk néppwon / F'uuvaoio
3.2.A\Ukelo / AgutepoaBuia Extraideuon
3.3.IEK / KoAéyio
3.4.TEI
3.5.AEl
3.6. MeTATTTUXIOKEG OTTOUDEG
3.7. AIdAKTOPIKO
4. Mnviaio €106dnua
4.1.<1000€
4.2.1001€-1500€
4.3.1501€-2000€
4.4.2001€-2500€
4.5.250€<
5. M1TOpEiTE VO PoU TTEITE TTOI0 ATTO TA TTAPAKATW TTPOIOVTA EXETE AYOPAOEI EITE yIA TOV
€QUTO 0AG €ITE WG dWPO TOUG TEAEUTAIOUG 12 PN VEG;
5.1.A&eooudp
5.2. Apwparta
5.3.Koopnuata
5.4.Kavéva ato autd

6. MNMéoa xprpata {odeleTe CUVABWG yIa TNV Ayopd ApWHATWY;
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6.1. \iyoTepa atrd 35€
6.2.35€ | TeEpIoCOTEPQ

. TI yéyeBog ATAV TO APWHA TTOU AYOPACATE;

7.1.50ml
7.2.100ml
7.3.ANO

‘Exete ayopdoel GAAn @opd Trpoidévra Avon Fragrance (o€ipd apwWPATWY TNG

ETAIPEIAG):
8.1.Nai
8.2.0xi

9. Av val, Téco ouxvd;

10.

11.

12.

9.1.1 @opd TOV XpOVO

9.2.1 @opd 10 £€GuNVo

9.3.1 @opda 1o TPiuNVO

9.4. ¢ KGBe KaAUTTAVIO

Méoo TTOAU TMIOTEUETE OTI 0OG ETTNEEACEI N TIPA TWV APWHATWY OTNV ayopd;

10.1. Aev pe emnpedler kaBoAou, ayopdlw Me Bdon GAAa kpitApla (TTX.
Mupw?did, CuoKeUaOia, avayvwpioIuOTNTA KTA)

10.2. Me etrnpeddel Aiyo

10.3. Me emnpedaler oe idl0 PBaBud pe T UTTOAOITTA XOAPAKTNPIOTIKA TOU
TTPOIOGVTOG

10.4. Me eTTnpeddel TTOAU

10.5. Eival o Baoikdg TTapdyovTag 1IAOYAG EVOG TTPOIOVTOG

Méoo IkavotroINTIKA BPIOKETE TNV YKAPA Twv TTpoiovTwy Avon Fragrance;
11.1. KaBdAou IkavoTroinTik

11.2. MéTpia

11.3. APKETA IKAVOTTOINTIKNA

11.4. [MOAU IKavOTTOINTIKN

Mwg kpiveTe TNV TTOIOTNTA TWV TTPOIGVTWYV Avon Fragrance;

12.1. Kakn

12.2. MéTpia

12.3. KaAf

12.4. MoAU kaAnR
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13. YTTApxel KATTOI0 €i00G TTOU TTICTEVETE OTI AEITTEl ATTO TNV OLIPA ApWPATWY TNG Avon,;
(ZupttAnpwveTal Kata BouAnon)

14.Tolo €ival To ayatrnuévo oag TTPoIoV atro Tnv oeipd apwudTtwy Avon Fragrance;
(ZupttAnpwveTal Katd BouAnon)

15. T eival auto TToU 0AG ApPETEl TTEPICOOTEPO OTO AYATINHUEVO OAG APWHQ;
15.1. 2UoKeuaaoia

15.2. Mupwdid / dpwpa

15.3. Ovoua
15.4. TiynR
15.5. AAANO

16.00 OKEQTOOOOTE TTOTE TNV QVAKUKAWON TwV GOEIWV PTTOUKAAIWV i TNV XPrRon
AVTOAAQKTIKWYV Yia TTEPIBAAAOVTIKOUG AdYoU;
16.1. Nai
16.2. Oxi

17.0a emAéyate €va ApWHA PE yVWHOvVA TNV OTACN TOU TTPOIOVTOG ATTEVAVTI OTO
mePIBAAAoV; (TTX. OIKOAOYIKr) ouoKeuaoia, apwuata Pe BAon Pn XNUIKEG OUCTiEG,
UTTEUBUVOTNTA ATTEVAVTI OTO TTEPIBAAAOV);
17.1. Nai
17.2. Oxi
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9.0 NapapTApaTa

9.1 Xuumepaouara amo Tnv épsuva

ATIO TNV OTATIOTIKA avaAuon Twv aTTavTioewyv AABape Ta €EAG OTOIXEIA.

a)

Hivaxag 2

HAIKIA

70.00%

60.00%

01524

50.00%

82534

40.00%

03544

30.00%

04554

20.00%

10.00%

.

0.00%

@ 55

To deiypa pag atroteAouvrav ammd 20% davdpeg kal 80% yuvaikeg. To 66,67%

TWV epwTNBEVIWY €ival nAikiag 25-34 eTwv. AkoAouBouv ol dvw Twv 55 e€Twyv e

1000010 13,33%.

b)

Hivoxog 3

ENINEAO MOP®QZHZ

30.00%

25.00%

20.00%

15.00%

10.00%

5.00%

0.00%

O YNOXPEQTIKH MOP®QSH/ N'YMNAZIO
B AEYTEPOBAOMIA EKMAIAEYZH

O AYKEIO

O |EK / KOAAETO

BATE.L

OAE.L

B METAMTYXIAKES ZMOYAES

O AIAAKTOPIKO
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Hivoxac 4

MHNIAIO EIZOAHMA

8 2501<

0 2001-2500€
0 1501-2000€
8 1001-1500€
0 <1000€

T T T T T T
0.00% 10.00% 20.00% 30.00% 40.00% 50.00% 60.00%

To Ociyya pag arroreAouvTav ATTO KATAVOAWTEG Ol TTEPICCOTEPOI TWV OTTOIWV
€ixav avWTEPEG N METATITUXIOKEG OTTOUBEG KOl PHECO MNVIQio €100dNua PeETagu
1000 — 1500¢€.

Hivaxag 5

NMPOIONTA MOY EXOYN AFOPAZE| TOYZ TEAEYTAIOY X 12 MHNEZ

0 Ageooudp
8 Aptpara
0O Koo prjuara

0 Kavéva amé autd

O1 mrepioadtepol gixav ayopdoel K&tmolo ageooudp, dpwua i K6GOUNUA TOu
TEAEUTAIOUG MAVEG, evw N TTAslown@ia (42.86%) €ixe ayopdoel Gpwpa TOUG

TeEAeUTAiOUG 12 PAVEC.
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Mivoxag 6

MEFE©OX MIMOYKAAIOY

a 50m

2 100m!

0 aMo

TASIOYN@Ia  TwV  €PWTNBEVTIWY  KATAOVOAWTWY  TIPOTIUAEI TN  OCUOCKEUOOIA

apwuatog Twv 50ml.

Hivexag 7

AVON FRAGRANCE RETURN CYSTOMERS

0 Na
80y

e)
To 67% £xouv ayopdoel, TOUAGXIOTOV GAAN pia @opd, TTpoidvTa atd Tnv oeipd

apwudtwyv Avon Fragrances 10 TeAeuTaio Tpiunvo f e€aunvo.

Hivoxac 8
ZYXNOTHTA AFOPAZ
40.00%1
35.00%
30.00%1
25.00%1 1 gopi ov ypdv0
- 0 1 gopd 10 e€cunvo
.00%
i 0 1 gopd 0 TpiLNvo
R B 3¢ kéBe KOUTAVIQ
10.00%
5.00%
0.00%1
1 @opd Tov xpdvo 1 @opd 1o £¢dunvo 1 gopd 1o Tpiunvo Z€ KGBE KopTavia
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Hivaxac 9

ZXEXH TIMHZ & ArOPAZ

@ Eivai o Baoikég mapdyovrag €111 Aoyng
€VOG TTPOi OVIOG

0O Mg ernpedder TTOAU

1 0O Me ernpeddel o€ idio Babud pe Ta
UTTOAOI TTA XOPAKTNP1 OTIKE TOU
TTPOi dvrog

0O Mg ernpedder Aiyo

O Aevpe eTTnpeddel kaBoAou, ayopdalw Pe
Bdon aAAa kpiTipia (TTX. Mupwdi a,
000%  500% 10.00% 1500% 20.00% 25.00% 30.00% 35.00% OUOKEUQOT 0,avayVWpI 01 6TnTa KTA)

O1 TTepIc0OTEPOI KATAVOAWTEG ETTNPEACOVTAI TTOAU ATTO TNV TIUA TWV TTPOIOVTWV

TIPIV ETTMIAEEOUV VA TTPOROUV OTNV ayopd aQUTWV.

9)
Mivoxog 10
MOIOTHTA NMPOIONTQN AVON FRAGRANCE
13.33%
40.00% 13.33% B Kakn
m MeTpia
0O KaAn

0O NoAU KkaAn

33.33%

ATIO TOUG KATAVOAWTEG TTOU €XOUV NON ayopdcel TOUAAXIOTOV GAAN pia gopd
TrpoidvTa Avon Fragrances 10 40 % Bewpei TV TTo16TNTA TOUG TTOAU KOAN.
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h)

Mivoxog 11

AIrArNMHMENO APQMA

O SIGNATURE

O CELEBRE

0O SOFTMUSK

O LITTLE WHITE DRESS
B BOND GIRL

O PERCIEVED

B |N BLOOM

A6 1O TTARBOG TWV ATTAVTAOEWY ATAV BUOKOAO VA NV UTTAPEEl EUXAPIOTNHEVOG
TEAATNG Kal OAol gixav éva TOUAGXIOTOV ayatnuévo dpwupa amod Tnv oelpd,
YEYOVOG TTOU aTrodEIKVUElI TNV MEYAAN YKAPO TIPOIOVIWY Tng OeIpdg Avon
Fragrances kai Tnv €mBuyia yia SIapKei E0PECN TWV AVAYKWY TWV KATAVAAWTWV
yla véa apwuaTa.

i)

Mivoxog 12

AOIOx ENMIAOIHZ YT KEKPIMENOY APQMATOZ

O Suokevaoia

B Mupwdid/apwua
0O Ovopa

O Tin

B Ao
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Mivaxog 13

EMIAOTH ANAKYKAQZHZ & XPHZHZ ANTAAAAKTIKQN

O Na
@ Oy

Mivoxog 14

ZTAZH AMENANTI ZTO NEPIBAAAON

0]

O Nai

aox

KATOVOAWTEG ETTIAEYOUV WG ETTI TO TTAEIOTOV TO dpwua Toug PE Baon 1o dpwua ( Kal
OxI Tnv ouokeuacoia, TiuR KTA). Qotdéoo OAol ( TTeAdTeG Kai pn) Ba emméAeyav va
ayopdoouV KATTOI0 APpWHA TO OTT0I0 JECW TNG CUCKEUAOIAg TOU Ba TTPOETPETTE TOUG
KATOVOAWTEG OTNV  avaKUKAWGON OUCKEUACIWY 1 0TV XPNON AavTAAAGKTIKWV.

Ettiong 6Aol Ba 1o eTTEAEyaV PE YVWHPOVA TNV OIKOAOYIKA TOU «COUVEIdDNON».
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